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Record 


CHICAGO, OCTOBER 2, 1926 $2.00 Per Year 


“ constantly win prospects over to 
warm air heating ~ _ 


BECAUSE 


They are more capable of demonstrating the supe- 
riority of warm air heating over competing methods 


They possess more merit and therefore stand out 
better for comparison in construction, quality and 
scientific heating features. 


Success Heaters are designed and built to render 
the best heating service for the average home. 


Every warm air heating contractor should become 
acquainted with the Success Sales Plan—an agency 
arrangement thaf assures dealers of steady, growing 
profits and reliable result getting sales assistance. 


Let us tell you all about the Success Standard 
Service Heater, illustrated, and the entire Success 
line. 





W RITE today for the 32-page Catalog which illustrates and describes 
the entire Success Line and also tell us to send you ‘‘ The Heating 
of Your Home’’ a booklet we issue for distribution to your prospects. 


Success Heater Manufacturing Co., Des Moines, Iowa 


Warehouses 


Canton, Ohio Spokane, Wash. Baltimore, Md. Pittsburgh, Penna. Saginaw, Mich. 
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For more than five years two Calorics have satisfactorily heated the Presbyterian Hospital 
at Point Barrow, Alaska, northernmost village on the North American Continent, where 
the temperature often drops lower than 60 degrees below zero. Doesn't it stand te reason 
that a heating system which meets the exacting requirements of the coldest climate will 
have extra reserve capacity when used in less severe temperatures? 


ORLD-FAMED quality and exclusive fea- World.” It is a positive fact that more dealers 


tures make Caloric Pipe and Pipeless Fur- have made more money selling and installing 
naces the matchless Sales Leaders in the Calorics during the past ten years than any 


Warm-air furnace field. That is why Caloric other furnace, ‘ <a 
Dealers are outstanding Caloric National Advertising 


successes in the heating More than ten years of consistent National Adver- 
business—they are, liter- tising have placed the Caloric name at the top of the 
ally, “On top of the warm-air furnace field. Advertisements now appear- 

- ing in many leading publications are helping Caloric 


dealers everywhere. 









Write or wire today for details 


The MONITOR | MONITOR 


Furnace’Company ELECTRIC QIL’BURNER 


107 years of heating service 


a eee 


Cincinnati, Ohio The most practicaf #il bovese, ier 

. : warm-air furnaces. Simple, silent 

Complete stocks carried at the follow- and entirely automatic. Electrically 

ing points enable us to make prompt operated and temperature controlled. 

shipments : Easily installed. Sold through .dealers 

‘ only. Exclusive sales rights and ter- 

Boston Minneapolis Salina, Kans. ritories now being granted. Full in- 
femedelphia Omaha Salt Lake City formation mailed upon request. rs 

e 





Denver 
Des Moines, la.: Kansas City San Francisco 





PIPELESS FURNACE. 
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With or Without Smoke? 


[Dy YOU think a Home Owner would prefer to have a furnace which burns 
eed the coal with or without smoke? SUPER-SMOKELESS Furnaces 
aa burn even the cheapest grades of soft coal smokelessly, utilizing as 
valuable fuel the smoke and gases ordinarily wasted up the stack. This means 
a large saving in fuel, in addition to better health and cleanliness. SUPER- 
SMOKELESS Furnaces have also proved remarkably efficient with fuel oil, 
hard coal or. coke—thus protecting the gwner against any fuel emergency. We 
are telling the public about the many superior advantages of these furnaces 
through the medium of the SATURDAY EVENING POST. This advertising 


will create a large demand for SUPER-SMOKELESS Furnaces, and the 
dealer who takes on our line NOW is sure to reap large rewards. 









[{O0 3/2/27 


Write for Complete Information Today 


UTICA HEATER COMPANY 


UTICA.N Y —- CHICAGO,ILL. — MANUFACTURERS OF THE 
CELEBRATED LINE OF WARM AIR FURNACES FOR EVERY HEATING NEED 














Surenion Firs New !o8a Pireiess SUPER-SMOKELESS PIPE AND PIPELESS Eesex Fire Eesex Pirtiess New ipsa Reciacucator 


Weekly American Artisan and Hardware Record, -_> 620 South Michigan Avenue, Chicago, Illinois. 
Tentordd as" Senna Matter Jone 20. 1867 at the Post Ofice at Chicago, Illinois, under act of March 3, 1879. 
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Simplicity -A 
Big Feature of 


Vernois Construction 


FEWER parts, made more rugged where 
greater need exists, together with the arched 
design make the Vernois as noteworthy for its 
simplicity as for its durability. 

This means not only is it easier to install, but 
that there will be fewer requirements put upon 
the dealer. 


‘Vernois, 


Pipe and Pipeless 
Furnaces 


E Vernois will help you secure the jobs. 
Vernois users will be advertisers for you and 


will boost you and the furnace which you install. 


Write for complete illustrated catalog and our extremely 
attractive price proposition. 

MOUNT VERNON FURNACE & 
MFG. CO. : Mount Vernon, IIl. 


Distributors 


Central Heating Supply Co. 
1123-29 W. 37th St.,. 
Chicago, Ill. 


Pp 
1718 Cass 8t., Oma’ veb. 
The Kober ry ge 
Sth & K Sts., N. W., 
Wash . D. 
TRAVELING SALESMEN! 
Good territories open on commission basis. 
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i See. See _ Sel 


“CRM? 


of theWorld 


The highest grade com- 
petitive-priced furnace 
on the market today <~J 


That’s a broad statement 
to prove but we can 
prove it ~J2 


Gem dealers sell Gems at 


a competitive price but 
on a strictly quality 


basis ~J 


The Gem is a big profit 
maker because of its 
extra quality and low 
price ~J2 


We have a special broad- 
side that illustrates and 


describes each “Gem” 
feature in detail and 


proves its quality—send 
for it now ~> 


ROBINSON FURNACE Co. 
205 West Lake Street Chicago, Jil, 


Better 
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Say you saw it in AMERICAN ARTISAN—Thank you! 
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_ 
AsAGARA 


FURAACES 





That Extra Profit 
You Can Make 


Niagara Dealers know that they have 
a real business asset in this live selling 
account. 

The Niagara is brim full of selling 
points—features which it lives up to 
through long years of sturdy perform- 
ance. 

It sells easily and stays sold. It builds 
an endless chain of good will that de- 
velops ever-increasing business for the 
fortunate dealer that handles it. 
Investigate the furnace first. Then 
ask us how we help you to get started 
and how we help you to build up 
more sales each year. It’s a story 
worth listening to. Write us for the 
information. 


The Forest City Foundry 


and Manufacturing Co. 
1220 Main Avenue Cleveland, Ohio 


Also Manufacturers of Monarch Furnaces 











QUAKER © 


Steel Furnaces 


OIL BURNING 
~ COAL BURNING ~, 





This specially constructed QUAKER 
OIL. BURNING FURNACE 
AND QUAKER OIL BURNER 
solves that problem for you------- 


Now with this COMBINED and SPECIALLY DESIGN- 
ED QUAKER STEEL OIL BURNING FURNACE 
and QUAKER OIL BURNER you can sell guaranteed warm 
air heating at a price that is less than the cost of a good 
mechanical oil burner alone. 


Notice from the above illustration that this isa COMPLETE 
heating unit—not merely an oil burner attached. 


We want to tell all about this NEW and SUCCESSFUL 
idea that is making money for hundreds of dealers NOW. 


Write today. er 


QUAKER MEG. CO. 


215A N. Michigan Ave. a 
“ QUAKER 


Chicago, Illinois y 
ate: ot MFG. CO, 
a 215A N. Mich. Ave. 
6 ae Chicago, Il. 
a ” is Z 
per 4 ra Send literature and dealer proposition 
ot on © coal © oil furnaces. 
7 y 
; STD, ob divcc ccec coURs « GRMN Ec ob co denqecce 
a 
a Address CeCe HOC OHOS EHS SEED OS EPOEHSSEereeeesesoors 
an COD dws adbecwetecsa ccs sic scce3 Beas i.css och nadeneesi 


MANUFACTURERS OF STEEL FURNACES FOR 30 YEARS 





When writing mention AMERICAN ARTISAN—Thank “you! 
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ROBINSON 


SMOKE CONSUMER 


RGE —SELLS ON SIGHT— 
LA PLETE 1s comseapsieteeiait 


inexpensive device save fuel for 
KS { him by burning the 

Y smoke and soot. 

FITS ANY FURNACE 


EASY TO INSTALL 
A REAL MONEY 
MAKER 





Robinson 
Steel Furnaces 


THE A. H. ROBINSON COMPANY 
CLEVELAND, OHIO 


5103 Detroit Ave. 











AMERICAN 


HREGISTERS 


are 


thoroughly inspected and be- 
fore leaving the factory must 
come up to the 


AMERICAN STANDARD, 


which assures you the highest 
a quality. 


“FABRIKATED” REGISTER FACES 


For Cold Air Inlets—For Warm Air Outlets 











Area 


A METAL FACE AT A PRICE YOU CAN AFFORD TO PAY 
Every furnace man should know about “‘Fabrikated.’” Do you? 


INDEPENDENT REGISTER & MFG. CO. 
3741 E. 93d ST., CLEVELAND, O. 








EXTRA 
HIGH GRADE 
WOOD FACES 
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Mention AMERICAN ARTISAN in your reply—Thank you! 
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Only real quality 

can make real 
profits for you— 





ND when you decide to sell steel furnaces, 

which you will some day, remember that 

the construction of the furnaces illustrated 

here has the features of construction that have 
made 


“HOME COMFORT” 


Steel Furnaces 


famous favorites for over half century 


True their construction has changed with time, but 
only when real quality features could be added. Re- 
cent improvements on Home Comfort furnaces have 
increased their heating surfaces and made them 
more efficient and economical consumers of fuel. 
(Notice the gas and soot consuming features shown 
on the feed door.) 


We have a special circular called “A Dozen Appeals 
to Reason” which points out some of the “Home 
Comfort” features. Write for it today. 


ST. LOUIS HEATING CO. 
2901-11 Elliot Ave., St. Louis, Mo. 


PITTSBURGH DISTRIBUTOR 
Wagener Bros... 3605 East Street 
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COLD SPELLS em 
OAKLAND 
CIRCULATOR 


HEN the frost begins to nip, houses get 

chilly, damp days are uncomfortable and 
péople start stoves and furnaces to going! 
Hundreds of people right in your community 
will then realize how much they need an 
Oakland Circulator. It’s time for you to let 
them know about the Oakland—put in a 







Use this coupon to get full information! 
Oakland Foundry Co., Bellveille, Ill. 


your paper, and see your sales and profits grow! 
I 
; ; Please send full facts on Oakland Circulators. 
OAKLAND FOUNDRY Co, | oti 
e | 
t 
I 


BELLEVILLE, ILL. NAME 











Mention AMERICAN ARTISAN in your reply—Thenk you! 








Quick 
Sales 


| Good 
Profits 


window display—run an advertisement in pbliwihe SSaSCaSScS Stee She Mbsscns cope 


ae en ———— i 
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Save on Books by Ordering With Your Subscription Renewal 


The Universal Sheet Metal Pattern Cutter Vols. 1 and 2 
eubecker 


ly N 
RE are two books that can’t be beat. They are the most 
practical and useful treatises on the 

Work of all the branches of the “trade and the broadest scope 
of details are found—inside and outside work—small jobs and 
— i complicated are shown, explained and profusely illus- 
rat 

The first volume deals with all types and kinds of inside 
small and large sheet metal work. 

The second volume of this practical work deals bap - the more 
advanced branches of sheet metal work, in fact is 4. o 
voted to the architectural end of the business. It consists of 
400 double column pages and is illustrated with ni engravings 
showing all methods under treatment, as well as perspective 
views of the subjects of the patterns, and other demonsirations 
in their finished state. It imcludes drawing, full sized detailing 
and lettering, development and cdnstruction of sheet metal 
cornices and skylights, leaders, copings, pediments, circular 
work, dormer and bay windows, sheet metal ornamentations, 
electrically illuminated signs, hollow metal windows, frames 
and fire doors, metal roofing, etc. , 

The volumes are bound in heavy cloth and each measures 
9x12 in. Bach contains over 380 pages and 680 original draw- 


ings. Price $7.50 
Exhaust and Blow Piping 


By Hayes 

E*Havust and Blow Piping has had an unusually big demand. 

A fresh supply is now off the press and is in our hands for 
immediate delivery. It has an invaluable treatise on the plan- 
ning, cost, estimation and installation of fan piping im all its 
branches giving all necessary guidance in fan work blower and 
separator construction. 159 pages, 5x8. 51 figures, Cloth, $2.00. 

of Automotive Radiator euencion and 
By F. L. Curfman and T. H. Leet 

ANrYONS interested in Radiator Sepainten will find the 185 

pages of practical instructions and the 120 illustrations 
showing actual construction and repairing a big help. In a con- 
densed manner some four to five thousand answers to questions 
are given. It is thoroughly practical as both authors are men 
of wide experience in this work. Printed in large, easy to read 
type. Measures 5% x9 inches. Price $2.50, q 

Sheet Metal Duct Construction 
By Neubecker 

TREATISE on the construction and erection of heating and 

ventilating ducts, including the cutting and f - of the 
metal, the laying out of the elbows etc. 
wrote this book and you'll find that it covers the subject thor- 
oughly. By William Neubecker. Bound in cloth, 194 pages, 
217 illustrations. Size 5% x 8% in. Price $2.00. 

Sheet Metal Workers’ 


Manual ° 

A ™¥ beok produced by the combined efforts of L. Broemel, 

a practical man, and the late Professor J. S. Daugherty, in- 
structor in Sheet Metal Work at the ocneale Institute of Tech- 
nology, Pittsburgh. Pattern @refting is its biggest feature; not 
= hew to make the pattern, but how to develop it with 
m™ machines and tools; gives valuable 80 

brazing, welding, crimping, beading, strai 

and irregular cutting, in fact cover® every 
Bound in leatherette; 500 pages; more than 400 pen dra 
and illustrations. Pri 
Essentials 


NVALUABLE to the sheet metal worker, contractors and in- 
structor, as well as an elementary and advance course for 

vocational and trade school students and — 

the subjects covered are pattern cutting, so) 

ing, radial line development, pipes, elbows, 

covers and flaring articles, pipe Saye and 

181 pages, substantially ., blue cloth 

trated. Price $1.50. “ 


The Ventilation 
By Charles L. Hubbard 

PRACTICAL book designed to cover the principles and prac- 

tice of ventilation as applied to furnace heating; 
and dampers for gravity heating; fans and fan work for ven- 
tilation and hot blast heating by means of a comprehensive 
series of questions, answers and very plain descriptions easy to 

derstand. Price 


un $2.00. 
Kinks and Labor i Methods for Sheet Metal Workers 
ols. 1 and 2 
VOLUME I. There are hundreds of ideas and hy gees all 
contributed by sheet metal workers throughout the country, 
illustrated ny. cute and original drawings. Cloth bound. Size 
“Won in, $1.00. 
lume II written in same popular style as Volume I. Places 
your disposal a comprehensive collection of ingenious ways 
| eae many practical tasks in much more simple way 
than if done in the regulation manner, _ enn Be 
articles on Automobile Repairing; gives a 
of illustrated directions on erecting metal 5 cstienae with ten 
guide rules which will save time, trouble and 
takes, Price $1.00. 





AMERICAN ARTISAN, 620 S. Michigan Ave., Chicago, Ill. 


OR the enclosed $ send the books ordered and entes 
following subscription (or renewal). 








Name 


Address 
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[ ] Send me complete book catalog. 























Say you saw it in AMERICAN ARTISAN—Thank you! 
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COOL OFF !! 


the outside of your pipes and 


WARM UP?! 


the inside—and use 


LESS FUEL. 
Sal-Mo “aia ie 


SEND FOR THIS CHART > ==: 
IT PROVES IT. 


SALL MOUNTAIN CO. 
CHICAGO, ILLINOIS 









gi ro SRSETAEE pe. im. A.A. Ls 
& phe, me sate obligation Fuel Chart “E.’ & 
Seana ee ie ; 
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Send for our 
illustrated book 
of order 
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BOLTS 


MANUFACTURE A 
LINE OF BOLT PRODUCTS,’ INCLUD. 
ING STOVE BOLTS, CARRIAGE BOLTS, 














MACHINE BOLTS, LAG BOLTS, NUTS, 
COTTER PINS, ETC. ALSO STOVE blanks REPAIRS 
RODS, SMALL RIVETS AND HINGE FOR ALL 
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PINS, CATALOG ON REQUEST. STOVES 
FURNACES 
THE KIRK-LATTY CO. () BOILERS 
1971 W. 85th St. Cleveland, O. The Oldest and Largest Y 
STOVE REPAIR CO., Chicago Y 
Yj 
CLEAN FURNACES BY VACUUM || Gg 


FURNACBRMEN—Clean furnaces by vacuum. It’s quicker, 


cleaner and more convenient. The Sturtevant Furnace Cleaner 
cleans thoroughly, cuts cleaning time in half, and gives fur- 
nacemen an opportunity to handle more business. It’s portable, 
comes completely equipped with brushes, scrappers, etc. Hun- 


dreds of satisfied users. Write TODAY for catalog and in- 


formation, FOR STOVES AND HEATERS 
B. F. STURTEVANT CO., Hyde Park, Boston, Mass. IN WOOD end IRON 
sen be VEDDER PATTERN WORKS “*"'s:;°"*° TROY, N.Y. 


























Please Mention ‘|| PATTERNS {or S70vEs 
AMERICAN ARTISAN THE CLEVELAND CASTINGS PATTERN ComPANy 
AND IRON AND WOOD 


HARDWARE RECORD | STOVE PATTERNS 


When wniting to. advertisers QUINCY PATTERN COMPANY 
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Y, ILLINOIS 








When writing mention AMERICAN ARTISAN—Thenk you! 
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AN ACHIEVEMENT 


An explanatory note regarding service’to readers of AMERICAN ArTISAN. This paper 
is now nearing .the completion of a half century of service. For almost fifty years tt has 
catered to the needs of the men in the industries which it represents. At no time during 
its long and successful career has AMERICAN ARTISAN been in a better position to render 
complete, adequate service to its readers than it is today. In addition to the matter con- 
tained in our regular weekly publication, we maintain Service Departments for the use of 
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for solution. In what better way can we learn of your problems than from you direct? 
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“Repeat jobs” 


Live contractors everywhere are 
building repeat business with Sheet 
Steel Service. 

For instance, one contractor in Wich- 
ita, Kansas, put a Sheet Steel cornice 
on the Wesley Hospital. That was 
back in 1918. When the hospital ofh- 
cials erected their new edition in 1926, 
they again selected a Sheet Steel cor- 
nice and awarded the job to the same 
contractor. 


That's repeat business based on satis- 
faction! 


You, too, can build up a profitable 


repeat business with Sheet Steel. Pick 
out the likely prospects in your locality 
and show them the advantages of this 
unusual material for their every need, 
cornices, roofing, siding, heating plants, 
kitchen equipment. Put in a quality 
job. Satisfied customers will do the rest. 


The Sheet Steel Trade Extension 
Campaign is designed to help you get 
the repeat jobs—and profits— Sheet 
Steel brings. For complete informa- 
tion write, the SHzet Steet TRADE 
ExTENsION ComMITTEE, OLIVER BurLp- 
ING, PrrrsBuRGH, Pa. 














SHEET STEEL 


oC nx bo ER VIC £ 


This trade-mark stenciled on 
galvanized Sheet Steel is def- 
inite insurance to the buyer 
that every sheet so branded is 
of prime quality—full weight 
for the gauge stamped on the 





sheet—never less than 28 gauge 
—and that the galvanizing is 
of the full weight and quality 
established by the Sueer 
Steet Traps EXTENSION 
Com™Mitree specification. 








Say you saw it in AMERICAN ARTISAN—Thank you! 
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Five Reasons Why 


O register has ever had the backing of stronger 
selling points than those behind the T& B 
Cobble Face. 


Here are.a few of them: 


Style 80 
Cobble Face Register 


COBBLE} 


1. A face with a non-slip grip. 


2. An artistic finish of Tanbo antique which wears 
as a oa and wears and wears. 
A close fit with the flecr. The rolled edge makes 
a smooth joint. 
4. Matches the Cobble Cold Air Face, Style C. A 


harmonious whole for the home. 


5. Reduces the stock you carry and brings you quick 
turn-over. 


Write us and we will gladly give full details regarding 
T & B Cobble Face Registers, Style 80, also Cobble 
Cold Air Face, Style C. 


TUTTLE & BAILEY MFs Co. 
Makers of Registers for 80 Years 


36 Portiand Street, Boston. 441 Lexington Avenue, New York. 1123-29 West 37th Street, Chicago. ' 
704 East 18th Street, Kansas City. Bridgeburg, Canada. 


T & Registers 
and Grilles 


When writing mention AMERICAN ARTISAN—Thank you! 


























Modern Bungalow Under Construction at New Braunfels, Texas, Equipped with Standing Seam Sheet Metal Roof. 
Nowhere on Building Is Sheet Metal Contractor’s Name Visible, Although Painter and General 


Material Dealer Have Their Signs in Evidence 


It's Those Little Extra Efforts That Often 


Turn Pending Failures Into Success 


Many Sheet Metal Contractors Do Not 
Take Advantage of Chances to Advertise 


RE sheet metal contractors ad- 
vertising themselves properly? 
Some are, no doubt, but on the other 
hand instances are constantly com- 
ing to our attention where the con- 
tractor has overlooked or totally ig- 
nored excellent opportunities to 
bring his materials and services to 
the attention of the public whom he 
hopes to serve. 

An example of this neglect is had 
in the accompanying illustration. 
The bungalow here pictured is 1o- 
cated in New Braunfels, Texas, the 
city reported as having the largest 
percentage of sheet metal roofs of 
any city in the. United States. This 
city because of its use of the sheet 
metal roof has reduced its fire in- 
surance premiums enormously over 
a period of thirty years. 

Perhaps in this instance, where 
the sheet metal roof is the rule in- 
stead of the exception, the contrac- 


tor was justified in not calling at- 
tention to the fact that a sheet steel, 
sheet copper or a sheet zinc roof, as 
the case may be, was placed upon 
this attractive stone bungalow. 

The contractor who furnished the 
stone for the building and the paint- 
er who decorated its interior have 
small signs on the exterior acquaint- 
ing the public with the fact that they 
have worked on the building. 

On the contrary there is nowhere 
visible on this building a similar 
sign acquainting the public with the 
fact that the John Doe Sheet Metal 
Works put this attractive sheet 
metal roof on the dwelling. Here’s 
a case of something to crow about 
and no crowing done! 

If the painter and the carpente: 
thought it profitable to place their 
“shingles” on the building, why not 
the sheet metal contractor ? 

Did you ever have the privilege 


of accompanying a real live sheet 
metal contractor or warm air fur- 
nace installer through a day of 
activities? If so, you know that the 
contractor who is “getting on” never 
neglects an opportunity to advertise 
himself and his business. If he has 
secured a contract to roof a house 
that is being built, his shingle is to 
be found hanging somewhere on 
that building. If he secures a con- 
tract to remove an old roof and to 
replace it with one of sheet metal, 
he obtains permission from the own- 
er to put a sign on the house while 
the work is going on. And he sel- 
dom fails, because he takes the 
trouble to go about getting that per- 
mission in the proper manner. 

The sheet metal contractor, as a 
rule, is not by nature an advertiser. 
He is constantly hiding his light un- 
der a bushel. He does not take ad- 
vantage of the existing adjuncts to 
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tractors in other lines of business 
do. Consequently, when he ‘comes 
into competition with these other 
lines of business in his daily work, 
he loses out in a great many in- 
stances, although he has a superior 
product. 

Here’s case in point: On the 
southeast corner of Van Buren 
Street and Wabash Avenue, Chi- 


AMERICAN ARTISAN 
the plate glass men had completed 
their work, the foreman of the gang 
plastered a sign on the plate glass, 
informing the public who the con- 
tractor was that put in this plate 
glass. The electrician who did the 
wiring also lost no time in getting 
his name before the public in the 
same manner as did the plate glass 
man. 


Court House in Augsburg Erected in 1860 and Covered with the Sheet Copper 
Roof, Showing That Copper Roofing Properly Put on 


cago, a whilom cigar store is being 
remodelled for a Walgreen drug 
store. A Chicago sheet metal con- 
tractor has the job of changing the 
upper front of the building so as to 
conform to the needs of large plate 
glass windows that were to be in- 
serted. A great quantity of sheet 
metal is being used in the process. 
While this contractor was at his 
work, the plate glass installers were 
also busy with their work. Now 
here’s the difference in the methods 
of the two contractors. As soon as 


Can Withstand the Ravages of Centuries 


The sheet metal contractor on the 
contrary, although there was ample 
space for a similar sign on the scaf- 
folding upon which he worked, gave 
no evidence of who or what he was 
or did. 

At this particular corner there are 
hundreds upon hundreds of people 
from all walks of life passing at all 
hours of the day. 

This instance shows the distinc- 
tion. The one contractor was an 
advertiser and took advantage of 
every opportunity to get his name 
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and products before the public, 
while the other was not an adver- 
tiser. In this instance the sheet 
metal contractor did not make the 


extra effort, although it would cost 


him next to nothing to do so. 

There are many products that are 
overadvertised, but sheet metal is 
not included in that group. 


Metal Branch 
Meeting, Atlantic City, 
October 21 


The fall meeting of the Metal 
Branch of the National Hardware 
Association will be held at the Am- 
bassador Hotel, Atlantic City, on 
Thursday afternoon, October 21, 
1926. 

The preliminary draft of the pro- 
gram includes opening remarks by 
Chairman W. H. Donlevy, followed 
by an address, “Tendency in Steel,” 
by A. I. Findley, editor of The Iron 
Age. 

There will be a discussion on 
sheet metal market conditions, on 
the new sheet steel base and differ- 
entials; on the policy of stamping 
terne plate with the weight of coat- 
ing, with particular reference to its 
effect on the industry; on the com- 
petitive conditions in the distribution 
of sheet metals, and the relative cost 
of distributing today as compared 
with the period under supervision of 
the War Industries Board. 

Walter C. Carroll, chairman of 
the Sheet Steel Simplification Board 
of Review, is to report on progress 
and the present status of simplifica- 
tion of sheets; L. D. Bruckel, chair- 
man, is to give a similar report for 
the Terne Plate Simplification Board 
of Review, and R. L. McHale, 
chairman, is to report for the Eaves 
Trough and Conductor Pipe Board 
of Review. E. H. Hoffeld is down 
for remarks on the elbow situation. 

Another item on the program is 
an outline of the present work and 
future plans of the Sheet Steel 
Trade Extension Committee. 

Those attending the convention 
are asked to procure railway certifi- 
cates so that when a sufficient’ num- 
ber have been validated at Atlantic 
City the return trip ticket may be 
purchased at half fare. 
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Buffalo ‘‘Silo’’ Proves to Bean 
Astronomical Laboratory 


Dome of Observatory Covered 
With 24-Gauge Sheet Metal 


By H. F. Cope 


N ODD-LOOKING building 

resembling a silo was recently 
erected in Buffalo on top of a 
garage. Inquiry proved it to be a 
private astronomical observatory be- 
longing to Dr. Charles W. Bullock, 
23 Winston Road, Buffalo, an 
analytical chemist. Dr. Bullock was 
more interested in the stars than in 
automobiles. So he converted his 
garage into a study and outfitted it 
with magnifying equipment of the 
most modern and powerful type 

The observatory was built with a 
sheet metal dome for the telescope 
much like the large official observa- 
tories. The dome is of a very un- 
usual design. But it was not too 
much for the sheet metal contractor, 
George H. Berkhausen. He built it 
of pure iron furnished by Ajax 
Metals, Buffalo. 

The building was designed and 
built under the instructions of Dr. 
Bullock by Clarence Patterson, con- 
tractor. The “silo” mounts thirty 
feet in the air above the roof of the 
garage. This height permits focus- 
ing the telescope down to the hori- 
zon. The building is round and has 
a cone-shaped top. The interior 
diameter of the building is twelve 
feet. 

The telescope, known as an equa- 
torial telescope, was designed and 
mounted by the Bausch and Lomb 
Company, Rochester, New York. It 
is equipped with a clock-work that 
automatically keeps it focused on 
any desired star or planet, offsetting 
the motion of the earth. It is so 
strong that it brings very distant 
stars into clear view.- This instru- 
ment is mounted on a concrete base 
that reaches down to hardpan clay, 
thus making certain that it will be 
free from all disturbing vibrations. 

Dr. Bullock also has in the garage 
a projection microscope which is so 
powerful that it will magaify an ob- 
ject 12,000,000 times. It will mag- 


nify a fly’s wing so that it appears 
eighteen feet long, and a fly’s eye so 
that it appears six feet in diameter. 

Dr. Bullock finds a great deal of 
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stars with their spectacular coloring 

as seen through a powerful tele- 

scope are among the most beautiful 

sights that can be seen. 

Group Insurance Is 

Illegal, Rules Wisconsin 

Insurance Commissioner 
Wisconsin 

vent the writing of group insurance 

with the premium fixed on the basis 


insurance laws pre- 


of an average age, Insurance Com- 


Astronomical Observatory of Dr. Charles W. Bullock, Buffalo, New York. The 
Sheet Metal Contractor, George H. Berkhausen, Used 24-Gauge 
Armco Ingot Iron for All Sheet Metal Work 


pleasure in studying astronomy as a 
hobby. He is a graduate in chem- 
istry from the University of Buf- 
falo and now conducts an analytical 
laboratory there. He says that the 


missioner Olaf Johnson, Madison, 
Wisconsin, declared. The commis- 
sioner also ruled a difference, in the 
the promotion of greater business in 


the same energetic manner that con- 








16 


amounts to be paid under a group 
policy, as one sum to the employes 
of a corporation and another to its 
officers, would be discriminatory 
and therefore illegal. 

“IT hold,” the commissioner said, 
“that it is iliegal for any firm or 
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employer to take a group of persons, 
for instance, from 21 to 60 years of 
age, insure them, charging a pre- 
mium based upon average of their 
ages. 

“Another question asked me was 
whether, under such a group plan, 
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the firm could issue policies for 
$3,000 to its employes and as high 
as $10,000 to its officers without en- 
countering difficulty. 

“TI replied that this would be dis- 
crimination and would not in any 
sense be legal.” 


Only Way to Fight Fire Is to Prevent 
Fire With Incombustible Materials 


Some Illuminating Facts Regarding the 
Possibility of Reducing Farm Fire Losses 


HE ARTICLE on reducing 

farm fire losses given herein- 
after contains the salient points of 
a letter written to the editor of an 
insurance paper by C. E. Drayer, of 
the Sheet Steel Trade Extension 
Committee. It contains many facts 
that the sheet metal contractor will 
find useful in promoting sales ‘of 
sheet metal roofing in farming com- 
munities. The letter follows: 

My purpose in writing this letter 
is two-fold: 

1. To suggest how farm fire 
losses can be reduced at least 20 
per cent. 

2. To ask for assistance and sug- 
gestions on gathering data on the 
safety of metal roofs against light- 
ning and sparks. 

The importance of the subject 
warrants a long letter. Not only do 
the owner and the insurance com- 
pany suffer from fire loss, but the 
public is an equal, if an indirect, 
loser. Insurance is a social ques- 
tion. The Chicago Journal of Com- 
merce states that an indirect tax of 
$5 per capita is levied by fire on 
commodities, 

How to Reduce Farm Fire Losses 

20 Per Cent 

Most literature and talks on fire 
prevention emphasize carefulness 
and carelessness. This is fine; but 
how is a farmer to be either careful 
or careless in his attitude toward 
lightning? Apparently there is but 
one way to handle lightning and that 
is to furnish an easy way for it to 
get to the earth. 

According to “Insurance Facts for 
the Farmer” (published and dis- 


tributed by insurance companies) 
lightning accounts for 13.5 per cent 
of farm fire losses, and sparks on 
the roofs for 6.3 per cent, or 20 per 
cent in round numbers for lightning 
and sparks. By use of metal roofs 
properly grounded, this loss would 
be wiped out. 














Mr. C. E. Drayer, the author 
of the letter on reducing farm 
fire losses, is well versed in the 
subject he has treated. The 
facts he has given can be readi- 
ly used by sheet metal contrac- 
tors in emphasizing the econo- 
my to be effected by using sheet 
metal for roofing purposes. 
These facts should be assimi- 
lated, memorized and brought 
to the fore whenever occasion 
presents itself. No less an 
authority than Professor Poi- 
pin, Columbia University, New 
York city, stated that metal 
roofing, properly grounded, 
placed on the Lake Denmark 
arsenal would have prevented 
that tremendous sacrifice to ig- 
norance and carelessness. 








The manager of the western office 
of one of the large companies that 
write fire insurance said to me re- 
cently that farm fire losses were 
probably nearer $200,000,000 last 
year than $150,000,000, if the in- 
formation were complete. 

What was more to the point, he 
said the loss to the insurance com- 
panies from farm fires was continu- 
ing and might amount this year to 


$1.15 (as I recall) for each $1 taken 
in by the companies. 

Down in New Braunfels, Texas, 
they reduced insurance rates over a 
period of twenty years from 64 
cents per hundred to 15 cents, or 
78.1 per cent (see American City 
Magazine for September, page 374). 

If New Braunfels could reduce 
rates 78.1 per cent, her methods are 
obviously of interest, and the edi- 
torial in Farm and Ranch seems on 
sound ground when the editor 
stated : 

“Most fires are preventable, and if 
farmers would exercise care and re- 
duce the losses 50 per cent or more, 
as is possible, premiums charged by 
insurance companies would be cut 
to such a low ‘figure that every 
farmer could afford adequate insur- 
ance protection.” 

It is well within the limits of 
truth to say that sheet steel roofs of 
New Braunfels were actually paid 
for by the savings in fire loss and 
insurance premiums. For easy pop- 
ular understanding, they might even 
be said to be “free” to their owners. 
The New Braunfels fire loss in 1925 
was only $2,800 on $46,000 pre- 
miums paid! 

Insurance folks say that 260 out 
of 322 causes of fire (35,000 fires 
tabulated) are preventable. This in 
round numbers is 80 per cent and 
is curiously near the New Braunfels 
percentage. If New Braunfels 
could reduce insurance rates so 
greatly and if 80 per cent of fires 
are preventable, surely the 20 per 
cent proposed saving from farm 
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fire losses ought not to be difficult 
to obtain. 

Economics of 20 Per Cent Reduc- 

tion in Farm Fire Losses 

Twenty per cent of $150,000,000 
annual farm fire loss is $30,000,000 
—a big sum. If a good roof can be 
put on a barn for $300, $30,000,000 
would roof 100,000 barns or one 
_ barn in every 60. Last year one 
farm in 40 was visited by fire. 


A more proper way to figure the 
saving is to capitalize the $300 at 
6 per cent and amortize over the 
period of the roof’s life, which may 
be safely taken as a minimum of 
20 years. In round numbers, let us 
take $30 per year per roof for in- 
terest and amortization of the $300 
loan, and in this way 1,000,000 roofs 
could be put on for the $30,000,000, 
or one-sixth of all barns in the coun- 
try could have lightning and fire- 
proof roofs. 

These figures are large and are 
estimates. So are the fire loss fig- 
ures large and are also pretty much 
estimates. The savings and the 
methods proposed are within safe 
limits for illustrative purposes. 

Roof Specifications 

The cheapest roof in first price 
that could be put on is paper, at 
from $3.50 to $5 per square. It 
gives good service where the con- 
struction is temporary and fire and 
lightning hazard is of no conse- 
quence. We mention it here because 
someone might think we had over- 
looked the roof that is cheapest in 
first price. 

The headings for the specifica- 
tions for the roof desired in our 
study are: 

(a) First Cost. 

(b) Long Life. 

(c) Fire Resistant or Fireproof. 

(d) Immunity Against Lightning. 

Sheet steel meets all of these 
specifications most adequately. 

Under (a) First Cost, here are 
the average costs per square of roof 
collected from contractors in widely 
scattered sections of the United 
States. Please observe that to the 


cost of roofs made of materials 
other than metal, the cost of good 
and thorough rodding against light- 
ning should be added. This is un- 
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necessary where a grounded steel 
roof is used. 

Galvanized corrugated 

sheet steel (lap joint) $8.00-$9.00 
Galvanized flat sheet 


steel (standing seam) 9.00—14.00 
Galvanized sheet steel 

ha Se ey 15.00-18.00 
Asbestos shingle... ... 20.00-22.00 
Cement tile.......... 25.00 
| 35.00 

SM ae icttcevcucsve 30.00 
TBAB Ws] 30.00-35.00 
CN issie'n 0 0:2 csi 55.00 


Under (b) Long Life, galvanized 
sheet steel will last from 20 to 30 
years under average farm conditions 
and if painted, say every five years, 
will last indefinitely. 

Under (c) Fire Resistant or 
Fireproof, galvanized sheet steel 
will give positive protection against 
ignition from sparks on the roof 
and, therefore, save the 6.3 per cent 
loss from this cause. 

Under (d) Immunity Against 
Lightning, the galvanized sheet 
steel roof, when properly grounded, 
will immunize the building against 
lightning and thus save the 13.5 per 
cent loss from that source. 

A sheet metal roof has another 
advantage. As soon as a fire breaks 
through any roof from the inside, 
the building becomes a chimney, in 
effect, and the rate of burning is in- 
creased. But a sheet metal roof 
blankets the fire and tends to pre- 
vent its spread to adjoining struc- 
tures. It reduces exposure hazards. 

The mechanical method of fire 
prevention by roofing the building 
with sheet metal, and thus warding 
off ignition from sparks and from 
lightning, applies just as well to the 
house on the farm as it does to the 
barn. The design and erection of 
homes of fireproof material have 
proceeded to a state that merits pub- 
lic consideration. 

A home built entirely of fireproof 
materials was erected by C. H. Dex- 
heimer & Son, Toledo, Ohio. It is 
a combination of brick and stucco 
and steel. The cost is about the 
same as if built of combustible ma- 
terials, and when production is on 
a quantity basis, there is reason to 
believe that this fireproof construc- 
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tion can be done at ‘even less first 
cost than wood. To say that a house 
can be very beautiful and no more 
expensive, though built of fireproof 
materials, sounds pretty strong. 
But so have lots of things in the last 
half century that have grown into 
practice and use way beyond the 
fondest hopes of their most san- 
guine early advocates. 

The sound position is pretty well 
summed up in a statement in “In- 
surance Facts for the Farmer”: 
“The best way to fight a fire is be- 
fore it starts,” and there should be 
added to this maximum, “with in- 
combustible materials.” 

Immunity of Metal Roofs Against 

Lightning 

Lyon, Conklin Company (in the 
metal roofing business in Baltimore 
since 1860) made some illuminating 
experiments on the effect of light- 
ning on insulated and uninsulated 
buildings. Miniature barns covered 
with different kinds of roofing were 
subjected to an electrical discharge 
of 1,100,000 volts, approximately 
reproducing actual lightning. Any 
number of these experiments proved 
that a building covered with a metal 
roof grounded was the only one that 
could not be set on fire by lightning. 

Recently Mr. Robert H. Lyon, 
vice-president of the Lyon, Conklin 
Company, wrote: “Jn our investiga- 
tions covering more than fifteen 
years, we have never found a build- 
ing roofed with metal, properly 
grounded, that was destroyed by 
lightning.” 

We would appreciate being ad- 
vised of any metal-roofed building 
fired by lightning that comes to your 
attention. We will endeavor to fol- 
low them up closely and thus ac- 
cumulate field data that will yield 
information of real service to all. 





Chicago Shippers Will 
Organize to Fight Rise 
in Switching Rates 


Shippers in the Chicago district 
are seeking to form an organization 
to fight proposals of Chicago rail- 
roads to increase freight rates 20 to 
120 per cent on iron and steel in 
the Chicago switching district. The 
first meeting was held at the office 
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of the Chicago Association of Com- 
merce. 

The Interstate Commerce Com- 
mission will be asked to suspend 


application of the rates pending 


AMERICAN ARTISAN 
further hearing. Chicago district 
shippers will name a committee and 
appoint counsel. 

Unless suspended, the proposed 
increase on steel and its products 
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will become effective October 20. 
The increase within the district for 
a one-line haul will be from 2% to 
3 cents; for a two-line haul, from 
2% to 5% cents. 


/ 


Showing How to Develop a Canopy for a 
Lead Melting Pot 


Such Canopies Are Necessary 
for Removal of Objectional Fumes 
By O. W. Korue, Principal St. Louis Technical Institute 


N factory establishments, as well 
as in plumbing shops and trade 
schools, where lead is melted in 


TRUE LENGTHS 
e 


H 


melting pots, using gas or electric 
heat, some means must be used to 
take away the fumes of the lead and 
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so hoods are constructed much as 
we show in this drawing. 


Gas heat is never pleasant, since 



















































































Canopy for Lead Melting Pots 
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the flame often burns yellow and 
when they do this they give sicken- 
ing odors which produce headaches. 
Electric heat is better and is becom- 
ing popular where it can be pro- 
duced cheaply, but when lead itself 
is heated to a certain temperature 
some of the constituents vaporize, 
as for instance when tin is used in 
melting solder and sometimes when 
zine is added by working process it 
causes trouble and in heating to a 
higher temperature it will burn giv- 
ing off odors. Here again to pro- 
vide for healthful surroundings and 
keep the men from getting head- 
aches is a good investment since sick 
men cannot work as well as healthy 
men and, therefore, ventilation is an 
essential feature. 

In observing our plan and eleva- 
tion a rather oblong design is made 
where the far ends reach toward a 
center, thus forming a scalene cone, 
while the central body forms what 
may be a part of circle sloping 
toward a high point. When the plan 
is divided into spaces as we, show 
from 1 to 2, 2 to 3, 3-4, etc., to 7 to 
8 and then to 9 and 12, we can read- 


Kentucky Ladies 
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ily bring our lines as shown. The 
elevation merely gives altitude and 
in shop practice does not need to be 
drawn. Here H-T is the altitude 
and we pick the lines from plan as 
1-2; 2-3; 3-4, etc., and set them 
over on line H-2-3-4, etc., up to 12. 
Lines can be drawn to point T if 
desired and you have true lengths 
shown. 

To set out pattern we draw a line 
1-2 equal to T-2 of diagram. Then 
we use girth spaces 1-3 and 2-4 
from plan and strike small arcs as at 
3 and 4 in pattern. Pick true length 
T-3 and T-4 and using 2 in pattern 
as center, cross arcs in point 3. Then 
use new point 3 as center, cross 
arcs in point 4. Continue in this 
way always working from one point 
to another until line 7-12 is estab- 
lished which gives half pattern for 
hood. Edges for assembling must 
be allowed and on the bottom a rim 
is often added which can be joined 
to the edge of our canopy. This is 
a separate strip, cut equal to the 
circumference of outline of plan 
and having a wire enclosed along 
the bottom. 


Start Ball Rolling 


for National Sheet Metal Auxiliary 


Four Large Cities Have Auxiliaries Formed and 
Twelve More Have Been Asked to Get Active 


HE ladies of the Sheet Metal 

Contractors’ Auxiliary of 
Louisville and Kentucky are busily 
engaged in putting out a letter re- 
questing that every local and state 
organization in the national associa- 
tion organize a ladies’ auxiliary, 
with the end in view of making it 
a national organization at the Dallas 
convention, ; 

Up to the present time, locals are 
either formed or in the process of 
organizing in the following cities: 
Louisville, Kentuck y; Toledo, 
Ohio; Chicago, Illinois; Dallas, 
Texas. 

The secretary of the ladies’ aux- 
iliary, Miss Virginia Hutchison, is 
expecting to hear from the follow- 
ing very shortly in reference to 
gaining their assistance in organiz- 


ing a national ladies’ auxiliary : 

G. I. Ray, Charlotte, North 
Carolina. 

W. E. Newman, Ogden, Utah. 

George Ruhl, Alliance, Ohio. 

James Barrett, Alton, Illinois. 

Frank G, Sink, Indianapolis. 

J. O. Walsh, San Antonio, Texas. 

Walter Budd, Durham, North 
Carolina. 

R. E. Piper, Richmond, Virginia. 

Dan Yaeger, Miami, Florida. 

Joseph Mattingly, Indianapolis. 

J. M. Fox, Birmingham, Ala- 
bama. 

F. W. Mallu, New Orleans, Lou- 
isiana. 

The secretary continues: “We, 
the ladies, are not telling why we 
picked out these names as our best 
bet; we simply did and that’s all. 
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Some were selected for one reason 
and some for another, but without 
exception we have agreed that not 
one of them would leave a lady in 
distress, so we know. beforehand 
that we will get their active support 
and assistance in forming these local 
and state ladies’ auxiliaries, as we 
have decided that we have had more 
real pleasure at our meetings and 
social gatherings than we have ever 
had before.” 

Meet us in Dallas, Texas, in 1927. 

The letter referred to heretofore 
was addressed to J. H. Wetzell, 
Bethlehem, Pennsylvania, and reads 
as follows--you can consider your- 
self the addressee. 

“If you attended the national 
convention of Sheet Metal Contrac- 
tors held in Louisville in May, it 
will not be necessary to go into de- 
tails about the work our jadies’ aux- 
iliary is doing here. 

“We organized our auxiliary in 
October, 1925, for the purpose of 
raising funds to entertain the ladies 
who attended the national conven- 
tion, and, needless to say, we did 
not fall down on the job. 

“We believe that other wives, 
daughters and stenographers of 
sheet metal contfactors throughout 
the country will enjoy an auxiliary 
just as much as we have in Louis- 
ville, so I have been requested to 
ask you to see that a chairman is 
appointed in Bethlehem to organize 
a ladies’ auxiliary. We had the 
pleasure of entertaining Miss Ella 
Hesky and Mrs. Hesky from Beth- 
lehem during the convention and we 
believe you could interest them in 
an auxiliary. 

“If you are as interested in the 
success of your association as we 
are here in Louisville, you will 
readily see the advantage of a ladies’ 
auxiliary working with the men’s 
association to promote clearer 
understanding and higher ideals 
among the members of our associa- 
tion. 

“We would appreciate a letter 
from you stating your views as to 
the possibilities of the work we are 
undertaking.” 

The letter was signed by Miss 
Virginia Hutchison, secretary 
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Ladies’ Auxiliary, Sheet Metal and 
Roofing Contractors’ Association of 
Kentucky. 





Oscar M. Bakko 
Makes Good Progress 
at Wanamingo, Minnesota 

Oscar M. Bakko, Wanamingo, 
Minnesota, who recently opened a 
combination sheet metal, warm air 
heating and plumbing shop, is meet- 
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ing with fine success with his new 
enterprise. Prior to entering busi- 
ness for himself Mr. Bakko worked 
in other sheet metal shops for a 
period of fifteen years and has a 
thorough knowledge of all phases of 
the work he is now doing. He has 
a shop which is up-to-date in every 
respect, and the business gives 
promise of steady, healthy expan- 
sion. 


Son of South Bend Sheet Metal Con- 
tractor Designs Sheet Metal 
Truck Top 


Illustrates What Proper Training 
and Cooperation from Dad Can Do 


HERE has been a great deal 
said in sheet metal circles 


about the increasing need for trained 
mechanics—men who can originate 
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E. M. Hutchins and His Son, South 
Bend, Indiana, and the Sheet Metal 
Automobile Top Designed by 
the Younger Hutchins. 
and bring to a satisfactory comple- 
tion sheet metal work of a highly 

complicated nature. 

This need is the resultant out- 
growth to a great extent of the re- 
stricted immigration laws that have 
been put into operation in the United 
States during the past five or more 


years. 

But be the causes of a lack of 
trained men in the sheet metal in- 
dustry what they may, the fact re- 
mains that sheet metal men are 
awake and alive to their needs in 





this respect. They have come to 
the conclusion that in order to have 
an adequate supply of trained men 
from which to draw as their needs 
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which they at least have some super- 
vision. 

In many sections of the country 
these schools have been in operation 
long enough so that their results 
can be definitely checked, and these 
results are very encouraging. Sheet 
metal contractors have taken a hold 
of the problem. They are not only 
doing what they can individually to 
illeviate the situation, but collec- 
tively, too. The apprentice training 
plan which the National Association 
of Sheet Metal Contractors has 
worked out is a very comprehensive 
one and a distinct contribution to 
the educational work that is being 
done. 

The accompanying illustration 
represents some of the results which 
are being produced. One of the 
photographs is that of a hollow cop- 
per turret skylight. The other pho- 
tograph is that of a sheet metal top 
for a truck. 

The two men shown in the illus- 
tration are Mr. E. M. Hutchins and 
his son. The elder Hutchins is a 
sheet metal contractor of South 
Bend, Indiana, and the younger is 
employed in the shop or learning the 
business. 

The truck top was designed and 
worked out entirely by the younger 
Mr. Hutchins, all of which shows 
what can be done with the. sheet 
metal apprentice who receives proper 
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Hollow Copper Turrett Skylight Erected by E. M. Hutchins, South Bend, 
Indiana. 


demand they must train apprentices 
within their own shops and in 
schools (both day and evening) over 





training for his work. 
In the words of Harry R. Jones, 
Indiana representative of the Mil- 
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waukee Corrugating Company, who 
called our attention to the enterpris- 
ing Hutchins sheet metal organiza- 
tion, “Like father, like son, both 
are real sheet metal mechanics, and 
their experience and accomplish- 
ment should be an inspiration to 
other contractors who have sons 
that might develop into sheet metal 
men with the proper encouragement 
from their dads, together with a 
thorough fundamental training.” 





E. W. Kreidler, Halfway, 
Michigan, Making Plans 
For Larger Building 

At the present time plans are be- 
ing made by E. W. Kreidler, a sheet 
metal contractor at Halfway, Mich- 
igan, for the erection of a much 
larger building than he now occupies 
to care for his ever-increasing busi- 
ness. 
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men besides himself. 

As many another sheet metal con- 
tractor has done to establish himself, 
Mr. Kreidler started out by making 
small appliances for some manufac- 
turing concern. 

At the present time he is building 
brine tanks for the Whitehead 
Home Refrigeration Machine Com- 
pany, an average of 250 tanks being 
built per month. 

Along with this line Mr. Kreidler 
is installing and repairing furnaces. 





Mengedoth & Popple, 
Rochester, Minnesota, 
Find Business Good 

Frank A. Mengedoth, of the firm 
of Mengedoth & Popple, 319% 
South Broadway, Rochester, Min- 
nesota, reports that business in and 
around Rochester has been very 











Interior View of the H. Tiedman Hardware Company Store located at 
Chaska, Minnesota. 








A completely equipped sheet 
metal shop and a thriving business 
built up all in the space of three 
years is indeed an accomplishment 
worthy of more than a passing note. 
This is the récord which Mr. E. W. 
Kreidler has established. 

About three years ago Mr. Kreid- 
ler struck out for himself and after 
a little hard plugging he reached a 
stage where today he has a sound 
business of his own, employing five 


good during the past year. Mr. 
Mengedoth has been in the sheet 
metal business for a period of 
twenty years, sixteen years of which 
time their store has been located at 
the address given heretofore. The 
shop of Mengedoth & Popple is up- 
to-date in every respect, containing 
a full complement of tools and all 
other equipment necessary to the 
conduct of an efficient sheet metal 
contracting business. 








Repairs for Pease Economy Furnace 
From C. W. Filby, Jefferson, Ohio. 
Please advise us who has taken 


over the Pease Economy furnaces, 
as we want repairs for the Pease 
Economy Number 14 hard coal fur- 
nace. 

Ans.—International Heater Com- 
pany, Utica, New York. Repairs 
may also be had from Northwestern 
Stove Repair Company, 654 West 
Roosevelt road, Chicago. 


Electric Churns 
From O. M. Barnard, Homer, Low- 
1siana. 
Could you advise me the manu- 
facturer of electric churns? 
Ans.—Creamery Package Manu- 
facturing Company, 61 West Kinzie 
street, Chicago, Illinois; D. H. Bur- 
rell Company, Incorporated, Little 
Falls, New York, and Dazey Churn 
Manufacturing Company, 4301 
Warne, St. Louis, Missouri. 
Machine Steel 
From J. L. Williams, Salitpa, Ala- 
bama. 
Please inform where I can secure 


machine steel, size 1/16 by % and 
% by %. 

Ans.—Joseph T. Ryerson and 
Son, 2558 West 15th street, Chi- 
cago, Illinois, and United Alloy 
Steel Corporation, Canton, Ohio. 


Repairs for Walter Rait Furnace 


From Mrasek and Sauter Tin and 
Sheet Metal Works, 371 North 

Main Street, Memphis, Tennessee. 
We would like to know where to 


get grates for a Walter Rait furnace 
No. 2042. 

Ans.—Northwestern Stove Re- 
pair Company, 654 West Roosevelt 
Road, Chicago, Illinois. 

Seamless Copper Tubing 


From C. McEntarfer, Eureka, Kansas. 
Kindly advise where I can secure 


seamless copper tubing the thick- 
ness of 20 gauge steel and from | 
inch to 1% inch diameter. 

Ans.—Merchant and Evans Com- 
pany, Kansas City, Missouri; 
American Brass Company, 111 
West Washington street, Chicago, 
Illinois, and Chase Metal Works, 
237 Grand street, Waterbury, Con- 
necticut. 
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“The exsenre of humor, is sensibility; warm, tender fellow- 
feeling with_all ferms of existence.”—Carlyle. 
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I learned with a great deal of sor- 
row that the New York representa- 
tive of AMERICAN ARTISAN, Mr. 
W. C. White, is at home confined to 
his bed with a rather serious illness. 
It is thought that he will have to be 
operated upon and will be confined 
to his home for two or three months. 
I don’t like to learn of these ill- 
nesses, and I am sure that Mr. 
White’s friends in the East will join 
with me in hoping that his illness 
will not be as confining as it is now 
feared it will be. 


x * * 


Speaking of high finance and of 
the bank in the north shore suburb 
that closed its doors the other day, 
l’ye been reminded of the four ani- 
mals that went to the circus—a 


duck, a pig, a frog and a skunk. All 
of them got in but one. The duck 


had a bill, the pig had four quarters, 
the frog had a green back, but the 
skunk had only a scent and that was 
a bad one. 

* * * 


“Ah, madam,” said the pious 
visitor, “I am going about giving 
advice and consolation to unhappy 
wives. Do you know where your 
husband is every night?” 

“Indeed, I do.” 

“Alas, madam. You think you 
do, but he may be here, there, any- 
where.” 

“Well, if he gets out of the place 
where he is now he has to raise a 
granite slab that weighs at least a 
ton, and he couldn’t even lift a 
scuttle of coal when he was alive.” 
—Western Druggist. 


* * * 


I had a delightful chat with Mr 
J. C. Kernchen, president of the 
Kernchen Company, makers of the 
Kernchen siphonage ventilator. Mr. 
Kernchen certainly knows _ his 
“stuff” when it comes to talking 
about ventilating problems, The 
thing I started out to say at this 
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time, however, was that after I had 
talked with Mr. Kernchen for a 
considerable length of time and had 
made a general pest of myself, a 
broad smile spread over his coun- 
tenance and.he told me that on Mon- 
day of this week he became the 
proud papa of little Charlotte Alace. 
And, of course, congratulations 
were immediately in order. This is 
the second time that Mr. Kernchen 
has become a papa. A picture of 
his first daughter, Dorothy Jane, oc- 
cupies a prominent position on Mr. 
Kernchen’s desk. Mrs. Kernchen is 
at the Lying-In Hospital and is pro- 
gressing very nicely. 
* 7” ” 
American Slang 

“All right, all right, all right. 
what’s eating you? You're the cat’s 
adenoids, aren’t you? Beat it! I 
wasn’t born yesterday, big boy! 
Banana oil! You're the berries, all 
right, all right, but you can’t buffalo 
a wise guy! Raspberries! You big 
stiff, pull in your nose! D’ja get 
that, huh? So’s your old man!” 
And When the Englishman Tried to 

Say It: 

“Righto, righto, righto, what’s de- 
vouring you, old chappie? You 
claim to be the kitty’s mucous mem- 
brane, do you not? Pound it! I 
didn’t come into the world within 
the last fortnight, large lad! Fruit 
juice! You're the huckleberries, I 
must admit, you know, but you can’t 
kangaroo a philosopher, don’t you 
know, old bean? Cocoanuts! You 
monstrous unlimber laddie, kindly 
pull in your nasal organ! Did you 
receive that, old egg? Your father 
Franklin Frey. 

1K * aK 


is, too!” 


I learned the other day that Joe 
Stearns, who now heads the Stearns 
Register Company, Detroit, Michi- 
gan, has not always been in the busi- 
ness of manufacturing warm air 
furnace registers. A mutual friend 
told me that when Joe was still at 
the age where he was groping 
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around for a field in which to utilize 
his talents and incidentally out of 
which he could carve a fortune, he 
took a job in one of the downtown 
Detroit music stores. 

One day a pretty young woman 
stepped into the shop. She tripped 
lightly to the assorted music coun- 
ter, the one over Joe was placed to 
preside, and in her sweetest tones 
asked: “Have you ‘Kissed Me in 
the Moonlight’ ?” 

Joe thought for an instant and 
then replied disconsolately : “It must 
have been the man at the other 
counter. I’ve only been working 


here a week.” 
a. * * 


Speaking of worrying and pou 
relations, I’ve pretty near come to 
the conclusion that life is made up 
of a succession of compensations 
For instance, we’ve heard for some 
time now the impending plight of 
the hardware man. The drug 
stores, the chain stores, the variety 
stores, the glorified peddler and the 
gigantic mail order houses are sup- 
posed to be linked together in one 
great effort to put the poor hard- 
ware man out of business. But in 
spite of the fact that this great in- 
visible force has been at work for 
some time, the hardware man con- 
tinues in business the same as ever. 
But where does the compensation 
come in? Just here. The hardware 
man confronted with these numeér- 
ous competitors is- compelled to 
work a little harder for what he 
gets, but in the doing thereof he de- 
velopes himself to a higher state of 
proficiency, which in turn again 
brings him to the level with the 
forces that are trying to put him 
out of business. It’s much easier to 
stand adversity than prosperity, be- 
cause opposition just naturally tends 
to make you strong. So I wish that 
I could just bring my friends in the 
sheet metal and warm air heating 
industries to realize that opposition 
from the price cutters will make the 
former work a little harder, but. the 
compensation will be that in work- 
ing harder they will develop latent 
faculties that will help them to over- 
come opposition which they now 
fear, a,parently. 
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Is Chicago to Have Standard 
Furnace Code Ordinance? 


T is reported that an ordinance providing for approval 

by the City of Chicago Building Department of plans 
for all warm air furnace installations and inspection of 
all installations by the city is to be introduced in the city 
council by Alderman Sheldon W. Govier of the 9th 
Ward. If this proposed ordinance becomes a pari of 
the building code of the city of Chicago, one of the big- 
‘yest obstacles in the way of good furnace work in that 
city will have been removed. To have the Standard 
Furnace Code incorporated in the building code of a city 
the size of Chicago is analagous to having the Standard 
Code accepted by the country at large. Many smaller 
cities use the building ordinance of Chicago as a guide 
for their own. 

The better class of warm air furnace installer in the 
city of Chicago has long felt the need for some standard- 
ized method of installing furnaces that would guide him 
in his work. This guide he will have in the ordinance 
which Professor A. C. Willard, of the University of 
Illinois, and Professor A. T. Stewart, of the University 
of Michigan, have drafted. 

These furnace installers, who represent the member- 
ship of the Cook County Sheet Metal Club, will have 
more than a guide in the new ordinance. They will have 
an instrument which will protect them from the inroads 
that are made on their business by the cheap furnace in- 
stallers now operating within the city. Instances are 
not lacking where these cheap installers have taken jobs 
at a figure that would hardly net them a profit of five 
dollars on the job. The result is that the job is thrown 
together in a most haphazard manner. The furnaces 
used are in most cases too small for the work they are 
to do, while the cold and warm air ducts are rarely ever 
sized in accordance with the actual needs of the dwell- 
ing in which the installation is to be made. All this 
will be changed. 

While an inspector who is under the jurisdiction of the 
city building department making the rounds to see that 
all jobs are installed in accordance with the city build- 
ing ordinance, which in turn contains the Standard Fur- 
nace Code, all of this cheap work will be done away 
with. The furnace installer will be compelled by law 
to meet certain specified conditions in his work of in- 
stalling warm air furnaces. It will no longer be possible 
for him to skifmp on the materials he uses; he will not 
be able to put in a furnace that is too small for the re- 
quirements of the house. The result will be that the 
entire industry in the city of Chicago will be auto- 
matically placed upon a much higher plane than that 
which it now has. This is in accordance with the fond- 
est wishes of the industry. 

The warm air furnace installer in the city of Chicago 


who is now conscientiously using the Standard Furnace 
Code in his work can look forward to much easier sail- 
ing in the near future in the event that the ordinance 
drafted by Professor A. C. Willard and A. T. Stewart 
becomes a part of the Chicago city building ordinance. 
The members of the Cook County Sheet Club should 
lo all in their power to get this ordinance adopted for 
their own protection as well as for that of their present 
and prospective customers. 





Some Salesmen Still At- 
tempting to Mislead 


.* is now some months ago since President E. B. 
Langenberg of the National Warm Air Heating and 
Ventilating Association issued the warning to warm air 
furnace and supply salesmen to stop misleading their 
customers with regard to the research work in the in- 
terests of better warm air heating that is being carried 
on-at the University of Illinois. In spite of this warn- 
ing instances are again being brought to our attention 
of attempts to mislead. 

In order to stop this despicable practice we again call 
the attention of our readers to the fact that the Uni- 
versity of Illinois has a contract with the National Werm 
Air Heating and Ventilating Association alone to carry 
on certain research work. The individual manufacturers 
are in no way represented in the contract, except as a 
collective body. 

The University of Illinois never has had and never 
will under the terms of the present contract take any 
manufacturer’s product to the university for the express 
purpose of testing that product. Any furnace or fur- 
nace supply salesman who tries to mislead the installer 


or the public by telling them that his firm’s products 
have been tested at the University of Illinois is guilty of 
a misdemeanor that should be punished by immediate 
dismissal from service. This practice must. be up- 
rooted before harm is done. 

It is easy to understand how an unscrupulous furnace 
salesman, confronted with the desire for producing quick 
and easy results, would fall into the practice of telling 
his prospective customers that his materials are of su- 
perior quality, because tests at the University of Illinois 
have proved them to be so. 

We believe that the desire among the good salesmen 
to stamp out this sort of practice is as strong as it is 
among the furnace and supply manufacturers and job- 
bers themselves. 

It is the duty of every furnace installer who experi- 
ences such attempts to mislead him to report the offend- 
ing salesman to the manufacturer whom the former rep- 
resents or to the secretary of the National Warm Air 
Heating and Ventilating Association, whose headquar- 
ters are at Columbus, Ohio. 
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Are You One of Those Furnace Installers 
Who Is Double Crossing Himself? 


Standard Furnace Code Not a Mini- 
ature 18th Amendment for the Industry 


By L. Wayne Arny, Director Public Relations, National Warm Air Heating and Ventilating Association 


RADE meetings, in the minds 

of many persons who attend 
them, are like a game of poker. You 
may win, or you may lose, but what- 
ever happens they have no bearing 
on what you do afterward. Hardly 
a meeting is held, in any industry, 
at any place, that someone does not 
make the statement that Jones said 
one thing and then went home and 
did another. 

That idea is prevalent. There are 
people in thé warm air heating in- 
dustry who have said that dealers 
have agreed in meeting to install ac- 
cording to the Standard Code, but 
when a chance comes along to put in 
a job below Code standard, they 
forget their good intentions in their 
zeal to book some business. 

If that were true, the industry as 
a whole would, indeed, be in a de- 
plorable condition; there would be 
little value in being in it. 

There are dealers who are double- 
crossing themselves. There are 
dealers who will make installations 
at almost any figure just to get a 
job. Perhaps some of these have 
signed the Code Pledge Cards. It 
makes very little difference whether 
they have or have not, for their 
business life, in the norma! course 
of events, will not be very long nor 
very prosperous. 

For the sake of those, however, 
who make the statement that dealers 
pledge themselves to install accord- 
ing to the Code and then forget 
about it, it will be interesting to re- 
view briefly the statements of some 
successful dealers on this point and 
to learn how they feel about it. 

The following quotations are 
from dealer letters, written in reply 
to an inquiry as to how they secured 
their prospect lists. In each case 
the dealer was known to be building 
a growing and successful business. 
He was asked how he accomplished 


it in the face of the keen competition 
that exists in certain localities. He 
had no idea that his remarks would 
ever see the light of print; he sim- 
ply gave his method as a part of his 
general sales policy for whatever it 
might be worth. It must be remem- 
bered that in every case the dealer 
quoted is probably the leading in- 
staller of warm air furnaces in his 
community. 





L. Wayne Arny 
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One dealer said: “The reason we 
have been so successful in using the 
Standard Furnace Code in this ter- 
ritory is that we do not sell very 
many contractors and, in fact, have 
practically cut out speculative build- 
ers entirely. We can not put in fur- 
naces at prices these speculative 
builders want and will pay, and do 
justice to ourselves and the man 
who afterward lives in the house; 
so in every case where it is possible 
for us to do so, we sell to owners 
and we try to have the owner (when 
we can get to him in time) reserve 
the heating. Then we have an op- 
portunity to sit down with the own- 
er and his wife and explain to them 
what a real good warm air heating 


job should be. Very often in this 
way we get much more money for 
our job than the owner originally 
thought it was necessary to pav. We 
have so many fine working, weii in- 
stalled jobs in this territory that we 
can take a prospect to these jobs, 
show him the work and allow him 
to talk to the people and find out for 
himself just the kind of work our 
organization does. We do not have 
any special sales arguments or any 
particular line that we give them, 
except quality and good workman- 
ship, and the fact that we are estab- 
lished and have our reputation to 
maintain and insist on a reasonable 
profit on every job.” 

Do you believe that the dealer 
who wrote that is double-crossing 
himself? Do you think he is schem- 
ing to deceive everybody into think- 
ing he is putting in Code jobs when 
really he is not? If you do, a visit 
to his plant would dispell any such 
illusion. That dealer uses the Code 
on every job he puts in; he has a 
thoroughly modern shop, with a live 
sales organization and is selling jobs 
at good prices right under the nose 
of his competitors, who sit around 
and wonder what the Code is all 
about. 

Another dealer talks on the same 
subject and has this to say: 

“A company or individual suc- 
ceeds or fails according to the grade 
of work it renders to the public— 
that is, according to how well it does 
its job. Every furnace installer in 
the United States, if he is in a town 
of any size is up against the keenest 
of competition. 

“Competition is the life of any 
business and my competitors are 
just men who are playing the game 
with me. In any game, in order to 
win in the end, it must be played 
fair and square. In this furnace 
game, one is not playing fair ani 
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square unless he is following the 
rules of the game—the Standard 
Code. We are getting enough hon- 
est installers in the game so that the 
others will have to become honest or: 
they will be put out. If I am suc- 
cessful in any game, I must first be 
interested. I am interested in this 
game—interested because I am 
making money. 

“I want money not only for the 
pleasure it brings to me personally, 
but for the service I can render to 
humanity. Again I am interested in 
this game because my business can 
be made a blessing to every man 
who works for me and can be made 
a public service to every customer 
who buys. The significance of any 
game depends upon the prize. This 
prize that I have in mind is worth 
working for and I am putting forth 
every faculty that I possess to win. 
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And what is more, | believe I am 
going to win.” 

Probably every sheet metal con- 
tractor who reads these lines knows 
the person who wrote them, for they 
come from one who has built a suc- 
cessful business along the lines of 
fair dealing and Standard Code fur- 
nace installation, and who is promi- 
nent in the industry. If this per- 
son makes such statements as the 
foregoing either by letter or in a 
public meeting and then goes home 
and takes cheap business and makes 
poor installations—then four and 
four are nine. - 

Were AMERICAN ARTISAN will- 
ing to devote all of the pages of this 
issue to similar letters from furnace 
dealers, there would be plenty of 
letters to fill them and probably 
several more issues. They have 
come from dealers in every part 
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of the country; mostly from 
those who are leaders in their re- 
spective communities. These deal- 
ers have not adopted the Code be- 
cause it sounds well, or because 
someone has recommended it, or be- 
cause some competitor has done so. 
They have adopted it because they 
have found it the most successfu! 
business builder that is .available ; 
because people everywhere are com- 
ing to understand that the Code is 
the one national guarantee against 
beating troubles and are demanding 
it. 

If the dealer who has regarded 
the Code as a sort of 18th Amend- 
ment comes to realize that he is on 
the wrong track, that he is double- 
crossing himself, he will then have 
made the most important discovery 
of his recent career, and he will 
profit by it as well. 


Warm Air Furnace Man Discovers He’s 


Selling to Wrong Class 


Reverses Sales Policy and Cheap 
Competition Ceases to Be a Factor 


46TD UT your price is too high!” 

exclaimed the impatient home 
owner who sat at the steering wheel 
of his new Buick, while the warm 
air furnace contracting salesman at- 
tempted to interest him in an instal- 
lation for his new home. “And so 
it goes! We hear the same old 
story from one year’s end to an- 
other and still manufacturers won- 
der why we are obliged to cut 
prices,” said the furnace man to 
himself as he was left standing in a 
cloud of blue smoke produced by 
the sudden starting of the home 
owner’s car. 

“If I could only meet that price 
talk,” thinks the salesman, “I'd 
have things my own way.” 

Well, Mr. Furnace man, you can 
meet that price talk and very effec- 
tively too. 

Did it ever occur to you that the 
automobile salesman runs up 
against the same sales resistance 
that you do? The only difference is 
that the automobile salesman’s 


proposition is intensified about five 
times that of yours. 

How do you suppose the sales- 
men for the Lincoln, Cadillac, Pack- 
ard and Rolls Royce cars dispose of 
their products? Do you think that 
if they were going to go at it from 
a purely price standpoint that they 
could ever make their salt? No, 
they could not. There are too many 
cheaper cars that will provide fairly 
good transportation for the sales- 
men of the higher priced cars to get 
anywhere on price alone. 

Why not analyze the proposition 
in this manner? If a Cadillac costs 
more than a Ford, there must be 
some reason for the increase. Manu- 
facturers don’t just increase their 
prices arbitrarily. The reason is 
simple. The Cadillac is a much bet- 
ter car than the Ford. The fact of 
the matter is that these two cars are 
not even competitors of one another, 
because they are in two entirely dif- 
ferent classes. The same thing ap- 
plies to furnaces. The principle is 


all the same. 

If you are selling a warm air fur- 
nace that costs more than a warm 
air furnace sold by some other in- 
staller, the thing for you to do be- 
fore ever attempting to sell your 
furnace at all is to analyze the two 
furnaces and learn why the cost of 
the one is greater than that of the 
other. If you are observant, the 
reason for the increased cost will 
not be a secret for long. 

After you have thoroughly an- 
alyzed the product you want to sell 
and the products with which you 
are going to come into competition, 
you are then ready to meet your 
customer. And you meet him not 
by emphasizing the higher price of 
your furnace, but by pointing out 
the good points which your furnace 
and your heating system have in 
contrast to those which the lower- 
priced competitors have. 

The customer buying a furnace is 
just as easily convinced that there 
are good, better and best grades of 
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furnaces as he is that this is true in 
the automobile, the clothing and the 
building material industry. 

It's up to you to sell the customer 
on quality of products and reliable, 
dependable service. Once you have 
done that, the price argument in 
most cases becomes only incidental. 

The great trouble with many 
warm air installers is that they get 
panicy when the customer starts to 
mention the price at which he can 
buy a furnace installation from 
some competitor. They seem to 
lose sight of the fact that they are 
selling a product that is superior in 
quality and more dependable in per- 
formance than that which was of- 
fered the customer at a much less 
figure. 

The warm air furnace installer 
who expects to make a fortune out 
of the warm air heating business by 
cutting prices is doomed to failure 
and disappointment before he starts. 
This should be self-evident to the 
discerning contractor. 

A letter came into our office the 
other day from a sheet metal con- 
tractor who said that he had for a 
long time been seriously considering 
giving up the furnace end of his 
business. He said he lived on the 
outskirts of Chicago and that for a 
time things got so bad that he had 
to meet competition from installers 
who would take on a job of putting 
in an entire warm air heating plant 
on a margin of profit of $5. 

He got to thinking the matter 
over. He wondered why it was 
that a man who was perfectly capa- 
ble of and willing to put in a warm 
air heating system that would give 
entire satisfaction had to compete 
with price-cutting competition. In 
trying to solve the problem that was 
before him, this man did what so 
many other successful men have 
done, he went to other industries 
and other successful men in his own 
industry and had the answer to his 
perplexing problem handed to him 
on a silver platter. This man had 
deluded himself that he was com- 
pelled to meet cheap competition. 
He had not taken into account the 
mental status of the different classes 
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of customers. In a word, he had 
lost faith in human nature. 

As soon as he realized that he was 
attempting to sell to the wrong class 
of customer, he saw why he was 
not making money. He had been 
trying to sell his service and product 
to a class of customer who could not 
appreciate the value of dependable. 
adequate service; who saw only the 
low first cost; who had not been 
trained to demand the best. 

This man, as soon as he realized 
his error, reversed his sales policies. 
He picked out the class of homes in 
which he thought his warm air heat- 
ing system would render the best 
service and then sold the home own- 
er on the basis of comfort and free- 
dom from illness in the home. After 
he had convinced the customer that 
he was assured comfort during the 
coldest weather, he brought in the 
flexibility and economy features of 
the system. By the time he had ar- 
rived at the price, the customer was 
so well sold on the service he was 
to get that the price of the system 
had ceased to be a deciding factor. 
The man is making money now, 
where once he was starving to 
death. 

In regard to the price that is to 
be received for the product the fur- 
nace business is no different than 
any other business. The warm air 
furnace customer must be impressed 
with the superiority of that system 
over all others before he can be 
made to spend the money on it. He 
must be shown that there are grades 
and classes in warm air furnaces as 
well as in other lines of business— 
the automobile for one. His sense 
of discrimination must be appealed 
to. When this is done, the warm 
air furnace installer who goes after 
the better class of customer will be 
able to make money sufficient to 
bring his business and sales room 
out on the main street too. It can’t 
be done by cutting prices. 





Chicago to Have 
Warm Air Furnace 
Ordinance and Inspection 

A city ordinance providing for 
approval by the city building de- 
partment of plans for all warm air 
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furnace installations and inspection 
of all installations by the city of 
Chicago is to be introduced in the 
city council by Alderman Sheldon 
W. Govier, 11350 Forestville Ave- 
nue, Chicago, Alderman of the 9th 
Ward, whose telephone number is 
Kollman 6100. 

The ordinance is based on the 
model warm air heating ordinance 
drawn up by Professor A. T. Stew- 
art of the University of Michigan, 
Professor A. C. Willard of the Uni- 
versity of Illinois and a committee 
of the National Warm Air Heating 
and Ventilating Association. 

The new ordinance would lessen 
the fire hazard in homes and would 
protect householders against the 
dangers of furnace-generated car- 
bon monoxide gas, its backers as- 
sert. 

R. J. Schwab & Sons 
Company, Milwaukee, 
Increase Their Office Space 

The R. J. Schwab & Sons Com- 
pany, 283 Clinton Street, Milwau- 
kee, Wisconsin, makers of Gilt Edge 
warm air furnaces, have been en- 
gaged in rearranging their office, 
giving them larger space for the 
conduct of their increasing business. 
The installation of a new and larger 
office switchboard has made it nec- 
essary to change the office telephone 
number. The new telephone num- 
ber of. the company is Hanover 


5630. 





Faulty Chimney Cause 
of Many Complaints 
Against Warm Air Furnace 


The Gas Draft, the interesting lit- 
tle house organ of the Meyer Fur- 
nace Company, is starting a series 
of articles on Chimneys and Draft. 
The first of this series is reprinted 
below for the benefit of the readers 
of AMERICAN ARTISAN, 

We feel it in order at this time 
to write something on chimney con- 
struction, because at this time of 
year more and more furnaces are 
being installed and we are right now 
again on the verge of a heating sea- 
son when we will hear occasional 
complaints resulting from poor 
draft conditions—smoke coming out 
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of fuel door, fire going out with 
plenty of coal in the fire pot, and 
the like. 

Usually the furnace man is called 
in and “called down” when really he 
is not to blame. In most cases the 
chimney is at fault, but the furnace 
man must be in a position to point 
out and explain the cause of any 
difficulty, and in order to help him 
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advise intelligently, we shall en- 
deavor to cite a few of the most 
common causes for complaints. We 
fully realize that this entire issue 
could easily be devoted to faulty 
chimney construction and chimney 
troubles—in fact volumes could be 
written on the subject—but we will 
only cover a few of the more com- 
mon complaints: 

Frequently a warm air furnace is 
condemned because of poor draft, 
which is utterly foolish when one 
stops to think that a furnace pos- 
sesses no draft of its own, and is de- 
pendent upon the chimney to carry 
away the waste products of combus- 
tion. 

A great many complaints would 
be averted if furnace installers were 
even more careful to see that 2 
chimney of sufficient size and ample 
draft is provided before installing 
and conecting a furnace. A warm 
air furnace should under no circum- 
stances be connected to a chimney 
of less than 8-inch by 8-inch dimen- 
sions for a square construction, or 
8-inch diameter, and the following 
fact should not be overlooked : 

A chimney 8-inch by 8-inch of 
square construction, although con- 
taining 8-inches more area than a 
round chimney 8-inches in diameter, 
is no more effective than the latter. 
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The accompanying drawings il- 
lustrate a very common cause for 
complaint, figure I showing smoke 
pipe leading from furnace to chim- 
ney without elevation, the accumu: 
lation of ash and soot retarding 
draft and resulting in a tendency to 
smoke. Figure II shows an eleva- 
tion which at the same time in- 
creases velocity, carrying dust along 
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and permitting the heavier ash and 
soot to settle back instead of clog- 
ging smoke passageway. 


Stove Bolt Prices 
Advance 5 Per Cent 


Manufacturers of stove bolts 
have advanced the price of stove 
bolts 5 per cent. There has also 
been an increase of 10 per cent in 
the price of machine screws. 
Independent Register 
Company Has New 
Register and Face Catalog 





The Independent Register & Man- 
ufacturing Company, Cleveland, 
Ohio, has recently issued a 48-page 
catalog descriptive of the wrought 
steel registers and faces, floor bor- 
ders, adjustable ceiling and wall ven- 
jlators, smoke pipe registers, “Fab- 
rikated” register faces, pipeless 
furnace gratings and the furnace 
pokers that are manufactured by 
the company. 

In addition to giving complete de- 
tails about the registers and faces 
portrayed, a considerable portion of 
the catalog is given over to tables of 
sizes, open area in square inches 
and prices in black japan, white 
japan, copper plated and electro 
plated finishes. 

The illustrations used throughout 


the catalog are well selected to con- 
vey to the reader an excellent idea 
of the appearance of the register or 
face. 

The furnace installer who wishes 
to keep abreast of the latest thing 
in registers and faces will do well to 
write for a copy of this catalog. 

J. F. Shomaker Has Trouble 
With Window Sweating— 
Can You Help Him? 


To AMERICAN ARTISAN: 

I have a new 2-family bungalow 
flat, having two warm air furnace 
installations. I am having troubk 
with window sweating in the sur 
parlor on the second floor. This sua 
parlor is located in the rear of the 
house. 

I have six rooms and a large stair 
landing. J am taking my cold air 
down stairs at the front door or re- 
ception hall through an 18-inch cok! 
air pipe. 

Do you think I am getting enougl. 
cold air? Should I run an 8-inch 
auxiliary nipe to the outside ? 

I have no trouble with the lower 
flat. I take the cold air from, the 
dining room. 

JAmeEs F. SHOMAKER. 
East St. Louis. 


What Is Your 
Average Overhead— 
Your Selling Cost? 


About every so often a letter 
comes into the editorial department 
of AMERICAN ARTISAN asking for 
information about the average rate 
of overhead or operating cost of a 
business doing a certain specified 
gross business per year. The latest 
one of this kind reads somewhat as 
follows: 

To AMERICAN ARTISAN: 

“Will you kindly write us if you 
have any information regarding the 
overhead or operating cost of a 
plumbing and heating shop doing a 
business around $100,000 a year, 
and of this overhead figure how 
much is set up for the cost of sell- 
ing ?” 

About the only way we have of 
supplying such information is to call 
upon our readers, asking them for 
their experience in this respect. If 
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you have any definite figures that 
would fit the requirements of the 
case mentioned above, we would be 
glad to have you send them to us so 
that we can compile a set of statis- 
tics. 





Tayco Register Shield Company 
Develops Air Washer and 
Humidifier Combined 

With the increasing interest in 
the warm air heating system and the 
development that has been brought 
about there has also 
come into being many 
accessories to the warm 
air furnace. 








AMERICAN ARTFISAN 


to convince the owner that he was 


really what he claimed to be. 


Later he asked for a letterhead so 
that he might send it in for some 
advertising copy. 

He left promising to come back 
the following day. 

Two days later the Cooley Hard- 
ware received an invoice from 
Weed & Company, Rochester, foi 
300 pounds of solder amounting. to 
a little over $115.00. 

The faker had forged an order 


SHUTTER CONTROL 
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The Tayco Register 
Shield Company, Me- 





WATER-PAR 








nasha, Wisconsin, has 
developed what is 
known as the Tayco 
register shield. This 
device is attached to 
the warm air register 
and serves the purpose 
of air washer and hu- 
midifier. 

The shield, as shown 
in the accompanying illustration, 
contains a water pan and is attached 
to the outside of the warm air regis- 
ter. As the warm air rushes out of 
the warm air duct, it passes over 
this water pan and evaporates the 
water. The shield also acts as a 
deflector, forcing the warm air down 
to the floor after it leaves the regis- 
ter. It is so constructed as to fit on 
the outside of the wall register by 
means of two adjustable wire hooks 
and is applied without the use of 
tools. The shield is finished in black 
Duco, black body oxidized copper 
cover or nickel. 





Don’t Allow Strangers 
to Get Hold of Your 
Letter Heads 

Recently a well dressed man en- 
tered the Cooley Hardware at Can- 
andaigua, New York, and intro- 
duced himself as a trouble-shooter 
for the Radio Corporation of 
America. . 

He asked a number of questions 
which served to impress the fact 
that he knew the radio business, and 
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Showing Cross-Section of the Register Shield 


for the solder on Weed & Com- 
pany. He had then driven up to 
the back door, loaded the solder, 
signed the delivery ticket and dis- 
appeared. 

He introduced himself by the 
name of Davis. He signed the de- 
livery ticket “H. Palmer.” He is 
about 5 feet 9 inches, dark com- 


plexion and weighs about 180 
pounds, 
Moral: Don’t let strangers get 


hold of your blank orders, or letter- 
heads. 


ed 


Is Your Heart in 
the Right Place? 
Here’s How You Can Tell 2 
Do you devote as much time to 
the work of building your organiza- 
tion as you might? Do you make 
friends? Do you do unto others as 
you would like them to do to you? 
If your heart is in the right place 
you can answer yes to all of these 
questions and you need have no fear 
for the future, because you are 
bound to succeed. 
Watch, for you know not when 
oportunity will come. In fact, it is 
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here now, all around, for those that 
can see it. 

Look upon work, your work, as 3 
joy. Let nothing discourage you. 
The only way to succeed is to put 
every ounce of energy you possess 
into your every task. This means 
success and happiness. 





Seme Common De- 
partures from Good 
Business Practice 

1. Neglecting to get 
when bills are paid in cash. 

2. Neglecting to keep receipts 
where they can be located. 

3. Neglecting to check up items 
in current bills. 

4. Inability to keep check book 
balanced. 

5. Too easy optimism in starting 
credit accounts. ; 

6. Carelessness in handling valu- 
able business papers. 

7. Signing documents 
first knowing their contents. 

8. Tendency to establish living 
expenses which would exceed in- 
come and eat into savings. 

9. Tendency to invest money on 
dangerous hearsay, without proper 
knowledge of facts. 


receipts 


without 





Personal Appearance 
Important in Retail 
Hardware Store 


There should be always someone 
about the hardware store whose ap- 
pearance is above reproach when 
women enter. 

Emerging from the back store- 
room or tinshop or from the base- 
ment with soiled shirt and perhaps 
a dirt begrimed face does not make 
a favorable impression upon the 
woman who is spotlessly clean about 
her own home. The customer per- 
haps is stylishly dressed in a sum- 
mer gown and resents being waited 
upon by a man whose appearance is 
not what it should be. 

Perhaps the customer is search- 
ing for a.set of silverware, a carving 
set, or it might be a washing ma- 
chine—the sale of which will re- 
quire some time for demonstration 
and talk about quality, brands, mer- 
its and other points. 

A pair of soiled hands are an in- 

















October 2, 1926 


INSIST UPON 
DIECKMANN 
ELBOWS AND SHOES 
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TRADE MARK 


P.O. Station B, 
Cincinnati, Ohio 


ALL JOBBERS HAVE 
THEM OR CAN GET 
THEM FOR YOU 













At the 

Service 

of Steel 
Users 


The Ferdinand Dieckmann Co. 


ST. PAUL « ST. LOUIS + SALT LAKE CITY - MILWAUKEE 
KANSAS CITY +» NEW ORLEANS « EL PASO 














N°; C INGOT IRON 
TA The Purest Iron Made 
RCHITECTS and Contractors are 
well acquainted with this long- 
lasting sheet metal. Our stock includes 
every size and gauge required by the 
trade. 
**Since 1866"’ we have been serving and 
satisfying customers in all parts of the 
country. 
Everything in Sheet Metal 


Coke and Charcoal Brass — Copper 
Tin Plate Nickel 

Roofing Plate (in all forms) 

Conductor Pipe **Mond-70" 

Gutter Babbitt 

Tinner’s Supplies Solder 


‘MERCHANT & EVANS CO. 


PHILADELPHIA 
WAREHOUSES 


New York CLEVELAND 
Kansas City Detroit XP 
=r CHICAGO 
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comparable handicap, and yet there 
are hundreds of dealers who ap- 
proach customers in this identical 
manner. 

Is it any wonder that women, as 
a rule, have been shunning the av- 
erage hardware store? 


Dorothy E. Shank Becomes 
Director of Research Kitchens, 
American Stove Company 


Miss Dorothy E. Shank, recently 
an instructor of Household Arts, 
Teachers College, Columbia Uni- 
versity, New York City, has as- 
sumed the duties of Director of the 
Research Kitchens of the American 
Stove Company, Cleveland, Ohio. 

Miss Shank taught Food Re- 
search at Teachers College for three 
years. She received the title of As- 
sociate in Household Arts at Lewis 
Institute, Chicago, and later re- 
ceived her Bachelor of Science and 
Master of Arts degrees and a Su- 
Diploma at Columbia 





pervisor’s 
University. 

Miss Shank also taught many 
phases of Home Economics Work 
at Lasell Seminary, Auburndale, 
Massachusetts; Dickinson Semin- 
ary, Williamsport, Pennsylvania, 
and at the New Jersey College for 
Women at New Brunswick, New 
Jersey. 

In addition to her teaching ex- 
perience, Miss Shank has done con- 
siderable Research work for many 
commercial firms. She is also a well 
known writer on Home Economics 
subjects for the magazines. 

In selecting Miss Shank for this 
position the American Stove Com- 
pany feels that it has made a wise 
choice, and that she will be equal to 
the task of carrying on the excellent 
work that is being done by the Re- 
search Kitchens. 

The American Stove Company 
maintains Research Kitchens at 
4301 Perkins Avenue, Cleveland, 
Ohio, where all recipes are tested 
out before being published either in 
our cook book or in our advertising. 
This department co-operates with 
the salesmen in solving the many 
problems of cooking that come up 
and also answers the many ques- 
tions in cooking that are constantly 
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received through the daily corre- 


spondence. 

Hardware Special 

to Run From Chicago 
to Atlantic City 


The hardware special from Chi- 
cago to Atlantic City by way of the 
Pennsylvania Railroad to the fall 
meeting of the hardware associations 
has become quite an institution, and 
the Pennsylvania Railroad has made 
arrangements for the operation of 
another hardware special to the 
Thirty-second Annual Convention 
of the National Hardware Associa- 
tion and American Hardware Man- 
ufacturers’ Association at Atlantic 
City, October 18, 1926. 

The hardware special will leave 
Chicago, Union Station, at 1:00 p. 
m. Central Standard time, Sunday, 
October 17, arriving at Atlantic City 
at 9:30 a. m. Eastern Standard time, 
Monday, October 18, in ample time 
for the opening session of the con- 
vention. The train will be composed 
of the latest type of all-steel Pull- 
man sleepers, dining cars, club car 
and compartment observation car. 
Special menus will be provided in 
the dining cars. 

Mr. J. A. Oliver, passenger rep- 
resentative, 524 Union Station, Chi- 
cago, will accompany the special to 
Atlantic City to see that everything 
possible is done to make the trip en- 
tirely pleasant and comfortable for 
members using our service and to 
assist those desiring to make reser- 
vations returning to Chicago and the 
West. At an early date circulars 
will be published giving further de- 
tails in connection with the hardware 


special. 








National Hardware Association con- 
vention, Atlantic City, New Jersey, 
October 19, 20, 21, 22; headquarters, 
Ambassador Hotel; James T. Fernley, 
secretary-treasurer, Philadelphia. 

American Hardwaré Manufacturers 
Association convention, Atlantic City, 
New Jersey, October 19, 20, 21, 22, 
1926; headquarters, Ambassador Ho- 
tel; Charles F. Rockwell, 342 Madi- 
son Avenue, New York, secretary- 
treasurer. 
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Metal Branch National Hardware As- 
sociation fall meeting, Ambassador Ho- 
tel, Atlantic City, New Jersey, Thursday, 
October 21, 1926. W. H. Donlevy, chair- 
man, 1014 Cherry Street, Philadelphia. 


American Welding Society, Annual 
Fall Meeting, Buffalo, New York, No- 
vember 17, 18 and 19, 1926. Carl D. 
Miller, secretary, Burke Electric Com- 
pany, 508 Morgan Building, Buffalo. 

National Warm Air Heating and Ven- 
tilating Association mid-year meeting, 
Urbana, Illinois, December 1 and 2, 1926, 
Urbana-Lincoln Hotel. Allen W. Wii- 
liams, secretary, 174 East Long Street, 
Columbus, Ohio. 

Texas Hardware & Implement Asso- 
ciation Convention, Dallas, Texas, Janu- 
ary 18 to 20, 1927. Dan Scoates, P. O. 
Box H, College Station, Texas, secre- 
tary. 

Kentucky Hardware and Implement 
Association convention and exhibition, 
Jefferson County Armory, Louisville, 
Kentucky, February 1 to 4, 1927. J. M. 
Stone, 200 Republic Building, Louisville, 
Kentucky, secretary and treasurer. 

Michigan Retail Hardware Conven- 
tion and Exhibition, Grand Rapids, 
Michigan, February 8, 9, 10, 11, 1927. 
Arthur J. Scott, Secretary, Marine City, 
Michigan. K. S. Judson, 248 Morris 
Avenue, Grand Rapids, Michigan, Ex- 
hibit Manager. 

Pennsylvania and Atlantic Seaboard 
Hardware Association, Philadelphia 
Commercial Museum, February 15, 
16, 17 and 18, 1927. Sharon E. Jones, 
Secretary-Treasurer, Wesley  Build- 
ing, Philadelphia, Pennsylvania. 

Illinois Retail Hardware Association 
convention and exhibit, Hotel Sherman, 
Chicago, February 15, 16, 17, 1927. Leon 
D. Nish, 14 North Spring Street, Elgin, 
Illinois, secretary. 

New England Hardware Dealers’ 
Convention and Exhibition, Mechan- 
ics’ Building, Boston, Massachusetts, 
February 22, 23 and 24, 1927. George 
A. Fiel, Secretary, 80 Federal. Street, 
Boston. 

Michigan Sheet Metal and Roofing 
Contractors’ Association, Pantlind Hotel, 
Grand Rapids, March 1, 2 and 3, 1927. 
Frank E. Ederle, Secretary, 1121 Frank- 
lin Street, S. E., Grand Rapids. 

Texas Sheet Metal Contractors’ Asso- 
ciation, Hotel Adolphus, Dallas, Texas, 
April 24 and 25. Harry Stanyer, Secre- 
tary-Treasurer, 2422. Alamo Street, 


llas. 
National Association of Sheet Metal 
Contractors, Adolphus Hotel, Dallas, 


Texas, Apri! 26, 27, 28 and 29, 1927. 


W._C. Markle, Secretary, 850 West 
North Avenue, Pittsburgh, Pennsyl- 
vania. 








Retail Hardware Doings | 














Ohio. 
_ Henry Beach has traded his interest 
in the Hancock Hardware Company’s 
store at Jenera to Edward Marquart 
for a 50-acre farm. 
South Dakota.\ 

J. Frank Smith of Sioux Falls has 
purchased the interests of S. A. Reith 
and George C. Secrest in the Smith 
Hardware Company. 

Texas 

A. L. Schmid Hardware Company 
at San Antonio has changed its name 
to Schmid Raymond Company. 
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PERFORATED METALS 
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All Sizes and Shapes of Holes in all Kinds and Thicknesses of Metal. 
Punched Metal Grilles, Register Faces, Ventilators, etc. 





Guard Material for Machines and Belts. We supply a complete line of Accessories 


Screens for Grain, Minerals or anything to be screened. 
Perforated Tin and Brass always in stock 


THE HARRINGTON @ KING PERFORATING @ 


5649 FILLMORE STREET, CHICAGO, ILLINOIS, U. S. A. 


New York Office: 114 Liberty Street 
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EVERYTHING USED IN 
SHEET METAL WORKA 


A Complete Stock Insures 
Prompt Shipment 


In our warehouse you will find one of 
the most complete stocks in the country. 
Not only complete as to quantity but 
selected by men who have had many 
years of experience. 

There are 12 men in our employ who 
have been with us a total of 261 years— 
an average of 22 years per man. It is 
the knowledge resulting from this expe- 
rience that we offer you in Osborn 
Service. 


L. OSBORN CO. 


¥ | ; 
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HESE Buckeye Steel 

Garages are making 
big money for sheet metal 
men. They're popular in 
every section of the coun- 
try. One Philadelphia man 
sold 96 last year. One 
in Albany, N. Y., sold 81. 


No Investment Required 


OU have the same opportunities. You can sell just as many— 
perhaps more. For the sheet metal man is the logical dealer for 
stecl garages. And no investment is required. You show your trade 
only blue prints, photographs and samples of material. We ship the 
garages to you. You install them and make a double profit—one 
on the garage and another on the installation. 
You can’t afford to pass up this chance to “‘cash in” on the big 
demand for Buckeye Steel Garages. Get all the facts about this 
big opportunity by writing today to 


THE THOMAS & ARMSTRONG CO. 
Dept. M. W. London, Ohio 
Makers of Armstrong Radiator Shields 











BUCKEYE GARAGES 
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Quarter in Steel Industry Starts Fa- 


vorably—Mills Under Constant 


Pressure for Deliveries. 
Improved Prices Reflect Undertone of Pig Iron 


INE months of remarkable de- 

mand have brought the steel 
industry to the final quarter of the 
year without perceptible diminution 
of stability or prospects. If there 
is good basis for some recent re- 
ports of less sanguine expectations 
in the industry, it is difficult to 
locate it. 

Consumption is keeping on a high 
plane which in the absence of any 
considerable stocks, generally, is 
compelling current ordering in 
steadily large volume. 

The mills under constant pressure 
for deliveries are keeping produc- 
tion within recent high limits. 

Producers exhibit every confi- 
dence that the final three months 
will round out a new high record 
of steel output for the complete 
year. 

Buyers have been active in speci- 
fying out their third quarter obliga- 
tions and the mills will carry little 
tonnage past October 1. This has 
been well marked in steel bars. 

At Chicago bar specifications for 
most of September exceeded Au- 
gust by over 40 per cent and at 
Pittsburgh by 10 to 25 per cent. 

Copper sold actively at 14.25 
cents Connecticut about a week ago, 
but the movement was short-lived 
and after a brief period in which it 
appeared that the price would be- 
come firmer, it slipped back to this 
level. 

In the Midwest some. business 
was done about 14.45 cents de- 
livered, but this price also gave way. 

Users generally appear to be de- 
termined to wait until the last 
minute to buy, and the price situa- 
tion here and abroad has encour- 
aged their attitude, but on the other 
hand producers generally are not 
pushing the market. 


Market—Buying Is Light in Nonferrous Market. 


Zine 

suying of prime western has 
been light lately, but smelters still 
are busy on the active market of 
midmonth. 

Not much metal has been sold for 
shipment beyond October, and even 
for that month it is believed more 
buying will have to be done. 

Smelters appear to be able gen- 
erally to wait for buyers, though 
from time to time tonnages appear 
that are offered a little under the 
market for quick-turnover. 

When these tonnages are taken 
up the market again becomes firmer, 
so that demand and supply evidently 
are well balanced, as the market has 
remained between 7.25 cents and 
7.50 cents East St. Louis for a long 
time. 

High grade metal is well booked 
at 9.00 cents. 

Lead 

Outside of a fair inquiry for 
prompt shipment market seems to 
be very quiet with sellers at 8.42% 
cents f. o. b. St. Louis basis for 
prompt shipment and 8.40 cents for 
November and December delivery. 

American Smelting & Refining 
Company’s price remains un- 
changed at 8.75 cents New York. 
Solder 

Chicago warehouse prices on 
solder are as follows: Warranted 
50-50, $43.75; commercial 45-55, 
$40.75, and plumbers’, $37.75, al 
per 100 pounds. 

Old Metals 

Wholesale quotations in the Chi- 
cago district, which should be con- 
sidered as nominal, are as follows: 
Old steel axles, $17.50 to $18.00; 
old iron axles, $23.50 to $24.00; 
steel springs, $17.00 to $17.50; No. 
1 wrought iron, $13.25 to $13.75; 
No. 1 cast, $16.00 to $16.50, all per 
Prices for non-ferrous 


net tons. 


metals are quoted as follows, per 
pound: Light copper, 9 cents ; zinc, 
5 cents, and cast aluminum, 19 
cents. 

Pig Iron 

An almost total iack of inquiry 
for pig iron two days before the 
begining of the fourth quarter is 
noteworthy, and is explained by the 
fact large buyers in this district 
closed for the entire last half several 
months ago. Some quiet activity is 
observed, customers extending con- 
tracts with regular sources without 
issuing inquiries. 

Single carload sales are noted at 
$19. 

One buyer of bessemer which re- 
cently contracted for a carload per 
day during the fourth quarter at 
$19 f. o. b. Pennsylvania furnace 
having the same freight rate to 
Pittsburgh as from the valley, 
wanted to increase the contract to 
involve two carloads daily. 

Basic iron is more difficult to 
locate at $17.50, more makers quot- 
ing a minimum of $18. Nothing 
below $18, base valley, now as 
available on foundry and malleable. 

No inquiries for malleable are 
pending. 

At Chicago several fairly large 
tonnages of northern pig iron have 
been sold for. first quarter, and an 
inquiry is out for 4,000 to 5,000 
tons for first quarter for a southern 
Michigan melter. 

The present quotation of $21, 
Chicago furnace, apparently is re- 
garded by some buyers as a good 
basis upon which to negotiate for 
orders for early next year. 

Pig iron prices at Birmingham 
have been marked down 50 cents to 
$1 by furnace interests here, new 
prices now being quoted for fourth 
quarter being $20 to $20.50, base, 
Birmingham. 
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EARLE’S 
VENTILATOR 


IMPROVED 
REVOLVING 










It runs in a self-lubri- 
_ cating bearing that is not 

affected by heat or cold. 
It is noiseless and pro- 
duces an upward current 
of air. No down draft. 
It will satisfy and give 
you a good profit. 


BERGER BROS. co. 


237 ARCH STR 
WAREROOMS AND FACTORY» 1¢ = To i} 114 BREAD STREET 


Monufecterere of “Qader Civ” tee cf bihare, Ends, Cops ond Oxtlats 














FEOLUS 
FOR HOMES 


The home should be prop- 
erly ventilated—few of them 
are. Here is a sales oppor- 
tunity often overlooked by 
the average Sheet Metal 
Worker, but one which offers 
a lucrative business to those 
who take advantage of it. 


FEolus-Dickinson Co. 





The 12-Cylinder Ventilater 


Used in Every State 
in the Union. Vent Makers Since 1888 
3332-52 South Artesian Avenue 
SPECIFY ZZOLUS CHICAGO 


VENTILATORS Phone: Lafayette 1862-1863 








The NEW IMPROVED ‘‘STANDARD’’ 
Rotable Ventilator 
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KESTER SOLDER 


Self-Fluxing 





(Underwriters’ Laboratories Inspected) 


“Requires Only Heat” 


























For Dirty Work 


ARTS to be soldered should be 

clean—yes, but how often are they? 
In outdoor sheet-metal work dirty jobs 
are often met. Usually this work must 
stand up well and it is vital to have a 
well soldered joint. 


On a job like that, Kester is in its glory. 
Just apply heat and see how the scien- 
tific flux flows out, just before the solder 
melts. An ideal combination—this 
scientific flux, and bright virgin tin 
and lead solder. The only result can 
be neat and substantial work. And at 
that, in a fraction of the time consumed 
by using common solder. 


ah a 


Sidten tar einai aap tn 2 nee & 

Sand 10 goal. 5 package Acid-Core Solder, Kester 
Mender for autoist, householder, etc. For delicate 
ge gy Ft Ty OP ad Solder. 


: Nai aesiadiaiidiieli . 


CHICAGO SOLDER COMPANY 


4243 Wrightwood Ave. 
CHICAGO, U.S. A. 




















34 


AMERICAN ARTISAN 





October 2, 1926 


Chicago Warehouse Metal and Furnace Supply Prices 


AMERICAN ARTISAN AND HARDWARE RECORD is the only 
containing Western Hardware and Metal prices corrected weekly. 


publication 





METALS 





PIG TRON 
Chicago Fdy., No. 2.. 00 
Southern Fdy., No. 2...... 26 O1 
Lake Superior Charcoal.... 
Malleable 00 


FIRST QUALITY BRIGHT 
TIN PLATES 


Ic seuss 112 saaet. -$25 10 
Ts Fc ccotsccecccce 29 60 
Ixx 20x28 66 sheets. . 16 20 
SX SOB. ccccevcccccce 17 66 
(XXxx Ht oc cbesoses - 18 96 
TERNE PLATES 

Per Box 

IC 20x28, 40-Ib. 112 sheets..$27 90 


sheets.. 30 90 
sheets.. 22 20 
sheets.. 26 20 
sheets.. 20 26 
20 Ib. 112 sheets.. 23 00 
Ic 20x28, 16-Ib. 112 sheets.. 16 66 


“ARMCO” INGOT IRON PLATES 


No. 8 ga. up to and including 
% in.—100 Ibs. $4 66 


COKE PLATES 


[X 20x28, 40-Ib. 112 
, 26-Ib. 112 
25-Ib. 112 
20-Ib. 112 


ee eee eee enee 


Cokes, 80 Ibs., base, 20x28.$12 60 
Cokes, 90 Ibs., base, 20x28. 12 80 
Cokes, 100 Ibs., base, 20x28. 13 00 
Cokes, 107 Ibs., base, Ic 
WEED cesccccacdsvcecsseds 13 30 
Cokes, 186 Ibs., base, IX 
MO p0cececececececoses 15 70 
Cokes, 156 Ibs., base, 56 
GOOOS a dcccaccsccoscsoser 8 70 
Cokes, 175 lbs., base, 56 
heets ......  Udae ba deebes 9 65 
Cokes, 196 Ibs., base, 66 
hee 18 000.0000606000008 10 40 


BLUE ANNEALED SHEETS 


Base 10 ga......per 100 Ibs. $2 80 
“Armco” 10 ga..per 100 Ibs. 4 00 


ONE PASS COLD ROLLED 
BLACK 





Be. BB-B8, 445 00% per 100 Ibs. $3 75 
Me. SB. «vis ewes per 100 Ibs. 3 90 
Dies costed nat per 100 ibs, 38 95 
NO. 86... oes dv per 100 lbs. 4 06 
> Mveaccasaess per 100 Ibs. 4 10 
akin alae per 100 Ibs. 4 20 
Da? Men dtswiaeds per 100 Ibs. 4 35 
es Die cckvcenes per 100 Ibs. 4 45 
“ARMCO” GALVANIZED 
“Armco” 24..... per 100 Ibs. $6 25 
GALVANIZED 
Pe er per 100 Ibs. 4 30 
Ne) EPP 2 Me per 100 Ibs. 4 45 
ee RK he per 100 Ibs. { 60 
ey vec saheden per 100 Ibs. 65 
We, 36. ..50%e0 2: per 100 Ibs. 4 80 
oe . PES ere per 100 Ibs. 6 05 
POG BV i 2 hb Fe per 100 Ibs. 5 15 
No. eT ee per 100 Ibs. 5 30 
We. 90...353 4%. per 100 Ibs. § 70 
BAR SOLDER 
Warranted 
Se per 100 Ibs. 43 75 
Commercial 
a BE per 100 lbs. 40 75 
Plumbers ....per 100 Ibs. 37 75 
ZINC 
Em Glade. 2... .cdsece eaccocSecunee Ob 
SHEET ZINC 
Cash Lots 00 —ae owes ves $13 76 
Geet LOB. ccccccccvcccdece 14 76 
BRASS 
Sheets, Chicago base... 19%c 
Tubing, brazed base... . 28%ec 
Mill base .......... 19%e 
Wire, base ........... 19%e 
BERS 600s anced 6s dytae 17%ec 
COPPER 
Sheets, Chicago base......... 23c¢ 
SE. MN -o ch6 0c. cccbcdavies 22c 
Tubing, seamless base......... 26c 
Wire, No. 9 B & S Ga...... 19%ec 
Wire, No. 10, B > 8 Ga..... 19%c 
Wire, No. 11 B&s ag Sele < 19%c 
Wire, No. 8 & 8 Ga. 
BOMVEER: cccccocbucsvaecesea 19%c 


HARDWARE, SHEET 
METAL SUPPLIES, 
WARM AIR FURNACE 
FITTINGS AND ACCES.- 
SORIES. 


LEAD 
American Pig .....-esee:: $9 45 
GP ciac cctbanrobhtene katie o 10 45 
Sheet 
Full Colls...... per 100 Ibs. 14 00 
Cut Coils...... per 100 Ibs. 14 25 
. TIN 
Pig tin ....... per 100 llbs. 78 50 
Bee GOD oc ce cbt per 100 libs. 79 50 
ASBESTOS 
ew = jo A } 1/16.......+. 6c per Ib. 
Roll board .......«.««..- 6%ec per Ib. 
Mill oe | 3/32 to 6e per Ib. 


Corrugated Paper (250 
aq. ft. to roll)....$6.00 per rol! 


BRUSHES 
Hot Air Pipe Cleaning 
Bristle, with handle, each.$0 85 
ue 


ng 
Steel only, each........... 1 25 
BURRS 
Coppers Burrs only .......... 40% 


CEMENT, FURNACE 
American Seal, 5-Ib. cans, net $ 40 
American Seal, 10-Ib. cans, net 80 
American Seal, 25-1b. cans, net 2 00 
PeOCOPA 2.0 secces per 100 Ibs. 7 61 


CHIMNEY TOPS 

Iwan’s Complete Rev. & 
Vent 

Iwan’s Iron. Mountain only. 

Standard 30 


CLINKER TONGS 
Front Rank, each........... $0 75 
Per 4 8 40 


Pdedebeceseet cece 0% 
.35% 
to ion 


Damper 
Acme, with tail pieces, 
SEP Gel, cechedeG@eceocces $1 26 


r doz. 

Non Rivet tail pieces, 

WE Gs ced acusupebenceces 25 

COPPERS—Soldering 
Pointed Roofing 


epg 2. sper Ib. 60¢ 
CORNICE BRAKES 

Chicago Steel Bending 

Taee, 8 OO GBB. ccccvccoscosccecs Net 


CUT-OFFS 
Kuehn’s Korrekt Kutoffs: 





Galv., plain, round or cor. rd. 
standard gauge ...........- 0% 
BO BERS cansenid dec ccccses 30% 
DAMPERS 
“Yankee” Hot Air 
inch, each 20c, doz....... $1 75 
8 Inch, each 25c, doz....... 2 40 
9 inch, each 0c. doz be senee 2 76 
10 Inch, each 32c, doz....... 3 00 
Smoke Pipe 
D. Bee, enatie's occ oe eaccee -.80 35 
8 inch, 40 
9 inch, 66 
10 inch, 60 
12 Inch, each 90 
Reversible Check 
S BBG, GRE. cFacecccwccccss $1 60 
9 inch, emeh, .......eseccese 1 70 


DIGGERS 
Post Hole 


Iwan’s Split Handle 


(Eureka) 
4-ft. Handle...per doz. $14 00 


7-ft. Handle...per doz. 36 00 


Hercules aN 
wees 14 90 


Iwan’s 
per doz. 


EAVES TROUGH 
Galv. Crimpedge, crated..75 & 5% 


ELBOWS 
Conductor Pipe Milcor. 
Galv., plain or corrugated, 
round flat Crimp. 
SB GGUS. Geccdcrccididccacs 60% 
St ns oe ain athe ath-m & pinned 45% 
DO: Ge cad de Vibac c odeweaecs 15% 


Square Corrugated 


we Be ea re 50% 
BO > GOO Gaae se ck H8RSma 35% 


Portico Elbows 


Standard Gauge Conductor Pipe, 
plain or corrugated. 

Not nested.........+.+- 70 & 5% 

nested solid............ 70 & 5% 


ELBOWS—Stove Pipe 
1-piece Corrugated. Uniform Blue 


“Milcor” No. 28 gauge. 
Doz 
§-inch . Ode cesccecsrecv¢ose $1 15 
BoE oo cvcscvceseseueetoans 1 26 
TONED co ccccceccoespescoceses 1 76 
Special Corrugated 
O-bmeM. 2. duc db Cesed dee eehs de de $1 00 
PORER cpveebvrocatesepecaceces 1 60 


Adjustable—Uniform Blue 


“Milcor’” No. 28 Gauge. Uniform 
Blue. 


DP oc ccdonasseeveseane ees $1 65 
BORED. oc ccdededscvvoevvesese 1 76 
FORE .  cccutlogecs cons cneeed 2 40 
WOOD FACES—50% off list. 
FENCE 
726-6 He 100 rods). oe 68 
1948-6-14%% (100 rods) .. . 43 62 
FILES AND RASPS 
Heller’s (American) ...... 50-10% 
oe eC oeserecececess oe-30 
Biack " Diamee4. .-..... . - -40-10-5% 
Kobe nse esheaheshaba bal 50% 
Great Western . 50% 





Kearney & vest. 


McClellan 50% 

Nicholson 50% 

POE ibccccceencedesoees 60% 
FIRE POTS 


Otto Bernz Co, 


East of west boundary line of 
Provinee of Manitoba Canada, 
No. Dakota, So. Dakota, Nebras- 
ka, Kansas, Oklahoma Amaril- 
lo. San Angelo and cae 
ORG ududas ceewnwnds andenn 65% 
West of above boundry 61% 


Clayton & Lambert’s 


East of west boundary line of 
Province of Manitoba, Canada, 
No. Dowie. So. Dakota, Ne- 
braska, Kansas, Oklahoma, Am- 
-—_ San “Angelo and vi 
‘ex 


eee ee eee eee ee 


Geo. W. Diener Mfg. Co. Ea. 
a 02 Gasolene Sd 1 
phachdispdsebveateoces 238 6 66 
No * 9250, Kerosene, 
Gasolene Torch, " wt. 7 be 
* No. 10 Tinners’ Furn. 
Square tank, 1 gal..-.. 12 60 
No. 15 Tinners’ Furn. 
Round tank, 1 gal..... 12 00 
No. pod Gas Soldering Fur- 
WEOS 20-0 ceasuceesconsste 3 6e 
No. 110 Automatic Gas 
Soldering Furnace...... 10 be 


Double Blast Mfg. Co. 
Gasolene, Nos. 25 and 36. .60% 


Quiek Meal Stove Co. 
Vesuvius, F. O. B. St. Louis 30% 
(Extra Disct. for large 


quantities) 
Chas. A. Hones, Inc. 
Buzzer No. 1... .eeeseees $9 ¢e 
Bugser No. 2......s+-6+:+ 12 00 
Buzzer No. 22........+4+- 13 50 
Buzzer No, 42.......++++. 15 00 
Buzzer No. 48. ....+.s0++- 19 00 
GALVANIZED WARE 
Pails Hy anne after made), 
BO-Gh, Tabs ces ccasicssdece- $2 12 
Tubs" ‘aa. after made). 

BEG: 2. cctBbcncdescvetdscoes 00 
No. ; cccb teeter scesecoece 6 86 
GLASS 

Single Strength, A, 25-in, 
BORGRITED occ ccccccccveseeces 


Single Strength, A, 34 to 40- 
im. Bracket .....cccoscccse’s 

Single Strength A, all other 
brackets 81 

Double Strength A, all sizes. .82% 


HANGERS 
Conductor Pipe 
Milcor Perfection Wire....25% 
Eaves Trough 
Milcor Eclipse Wire........ 189 
Mileor Triplex Wire...... 10% 


Milcor Milwaukee Extension 10% 
Milcor Steel (galv. after 


forming) List plus....12%% 
Milcor Selfiock B. T. fire, 
MR IEE, odie db cb cccccecs 5e 
HOOKS 
Box 
Vv. & B. No. 1, each....... $0 26 
Conductor 
Milcor 
“Direct Drive” Wrought 
Iron for wood or brick...15% 
Hay 
Vv. & B. No. 1, each........ $0 26 
HUMIDIFIERS 
“Front-Rank,” Automatic 
In single lots ....--..+«-: 


In lots of 10 or more. 
In lots of 25 or more... 
Vapor pans, etc., each 





LIFTERS 
Stove Cover 
Coppered ........ per gro. $6 00 
BERR .cccdoscces per gro. 4 15 
MALLETS 
Tinners 
Hickory «++-per doz. $2 26 
MITRES 


Galvanized steel mitres. and 


caps, end pieces, outlets... .30% 
Mileor 

Galv. one piece stamped. .40% 

NAILS 

Gut Mheed 6... csccdtevedsest $4 35 
SR BOER copes ccosdtensescbas 365 
Wire 

CRONE. ick cctccaccants 3 06 

Cement Coated ...... sees 8 06 

(Continued on page 36) 
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This Is the Fire Pot You Need 
WHY? 








Bt always burns with a blue flame 
re + —~ THE HEAT. 
will heat and 
melt i 4 TWO MINUTES. 
The pot wal graerate and operate out- 
doors in KIND OF THER. 


A cooted. will heat irons as fast as they are 


No time wasted. 
t= a gallon of gasoline is 
uUis used in a day. 
It is smokeless and odorless while in 
. operation. 
Ei It —~ be turned down low when not 


one yours now. Only $11.00 b. 
factory. Teo per cent discount aN “ash 
accompanies the order. 

















CHICAGO STEEL CORNICE BRAKES 


Metel. Over 





DREIS & KRUMP MFG. CO. 7404 Loomis Street, CHICAGO 


Just as Good as a 
“Torrid” 

may be used as a 
reason for not sup- 
plying a genuine 
“Torrid” but it 
proves genuine “Tor- 
rid’s” superiority. 


Wa GEO. W. DIENER 
4 MFG. CO., CHICAGO 


~H - 
_ \CAGO,ILL._-g Makers of fine Blow Torches and 
Fire Pots. 5 





STANDARD OF THE WORLD 


WRITE FOR PARTICULARS 





| 





have a new Book Catalog— 


= 
] just off the press—write for your 


copy today. 


AMERICAN ARTISAN. 






“The Power Fan’s 
AREX—oOnly Rival” 
Original Siphonage Ventilator 
200,000 perfect installations! 


The Arex-Austor holds all records 
for efficiency and performance— 
conceded as the only scientific sub- 
stitute for > fone, blowers and other 
apparatus. 
Ensincering Prompt Ships Rion COMP A 
Exelusive Ventilator jaa 











ARTISAN 


The Finest Collection of New | 
and Handsome Designs in 


ART METAL 
CEILINGS 
and 
SIDEWALLS 


is at your disposal in selling metal ceilings if you offer the 
new Friedley-Voshardt complete line. 
Our new book of 108 pages catalogs in a handy manner these 
up-to-date patterns and a copy of this book is yours for 
the asking. 
We also specialize in made to order designs. 
Write for a copy of our catalog today. 
Also manufacturers of Architectural Sheet Metai 
Ornaments and sheet metal statuary in - 


COPPER-LEAD — write for catalog giving com- 
plete details. 


Friedley-V oshardt Co. 


Office; Factory: 
733-737 S. Halsted St. 761-771 Mather St. 
CHICAGO, ILLINOIS 














VESUVIUS 


BLOW TORCHS 


in pint or quart sizes 


With quickly removable soldering trow 
hooks. 


Vesuvius Blow Torches are 
made of brass or non-corrosive 
oxydized terne plate. The lat- 
ter is particularly recommended 
for hard usage. 


Write for prices ana illustrated 
circular today 








Fer Gasoline 


QUICK MEAL STOVE COMPANY 














which it is opened and closed in 
« few seconds. 


SERTSCH & CO. Cambridge City. ind. 







1881 Conway Bldg., Chicago 














50-INCH FORMING ROLL 
This Forming Roll is built in all 
our Patented 
by means of 


at build a complete lime of Shears 
ond Punches, all sizes yy ” 


Write for Catalog “ R’ 











Inexpensive! 





ECONOMY 
VENTILATOR 


Designed to meet the 
demand for a venti- 
lator at lowest possi- 
ble cost, yet capable 
of solving any ordi- 
nary ventilating 
em. IT PAYS 
STOCK THEM! 


Write for quan 
discount. tity 


















NY 








Mention AMERICAN ARTISAN in your reply—Thank you! 
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A 


Aeolus Dickinson Co........+. 
American Foundry & Furnace 
Co. 
American Furnace Co. ...... 
American Rolling Mill Co.. 
American Steel & Wire Co.... 
American Tube & Stamping Co. 


American Wood Register Co... 6 
POR Gos dscecccccccccacececse 35 
B 
Berger Bros. Co. ........s+es:s 33 
menmee. Gas Ba Dei iwcccccccces = 
Merms De, Geto .. ccc se dsecdis _ 
SOUGMEE GPU occ ccdceccestee's 35 


Brillion Furnace Co. 
Rurgess Soldering Furnace Co. 


Cc 


chicago Elbow Machine Co.... 
Chicago Furnace Supply Co.... 
Chicago Solder Co. ........... 
Clark-Smith Hardware Co.... 
Clayton & Lambert Mfg. Co.. 

Cleveland & Buffalo Transit Co. 
Cleveland Castings Pattern Co.. 9 


Coes Wrench Co. ....cccecess 37 
Connors Paint Co., Wm...... _ 
Cortright Metal Roofing Co.... 39 


Copper & Brass Research As- 


Suebatises s+ o onc t0.0 dad eee cee < —_ 
D 

Davis and Co., Inc., C. S...... 6 

penmnenG Bite. Ce... ccc cacces _ 

Dieckmann Co., Ferdinand.... 29 

Diener Mfg. Co. ..........000% 35 

Double Blast Mfg. Co........ 35 

Double-Duty Elbow Co. ....... _- 

Dreis & Krump Mfg. Co... .33-35 

Dunning, Inc., EB. C. ......000- a 
E 

Eaglesfield Ventilator Co...... 6 

Excelsior Steel Furn. Co...... ~- 
F 

Fanner Mfg. Co. .........66.5 —- 


Floral City Heater Co. 
Forest City Fdy. & Mfg. 
Fort Shelby Hotel 
Friedley-Voshardt Co. 
Friedman & Peck 


G 


Gerock Bros. Mfg. 
Granite City Steel 
Gray & Dudley Co. 
Great Lakes Supply Co. 


Co. 
Works.... 


Hall-Neal Co. 
Harrington & King 
Hart & Cooley Co. 
Henry Furnace & Fdy. Co. 
Hess-Snyder Co. 
Hessler Co., H. E. 
Homer Furnace Co. 
Hopson Co., W. C. 
Howes Co., 8. M. 


Independent Register & Mfg. 


Perf. c.. 


GR coccebaeee cdededes Stcce ee | 
Inland Steel Co. ......-. Se b0c ae 
International Heater Co. ......— 

K 
Kernchen Co. ........4% de _ 
Kirk-Latty Co. ....s6-eees . 9 


Kruse Co. 


‘Whitney Mfg. 


AMERICAN ARTISAN 


ADVERTISERS’ INDEX 


The dash (—) indicates that the advertisement runs 
on a regular schedule but does not appear in this issue. 


L 


Lalance & Grosjean Mfg. Co.. 
Lamneck & Co., 
Langenberg Mfg. 
Lennox Furnace C 
Liberty Foundry Co. . 
Lupton’s Sons Co., David...... 


COB ccc ccsces —_— 
On. seeeeeeee eae 


Marshalltown Heater Co. 
Marshalltown Mfg. Co. 
May-Fiebeger Co. 


Merchant & Evans Co. ...... 29 
Meyer Bros. Co., F., The...... -- 
Meyer Furnace Co., The.... -- 
Milwaukee Corr. Back Cover 
Monitor Furnace Co. ........ 2 


Mt. Vernon Furn. & Mfg. 
Mueller Furnace Co, L. J.... 


National Enameling & Stamp- 

ing Co. 
New Jersey Zinc Sales Co., The 
Northwestern Stove Repair Co. 9% 


oO 


Oakland Fdy. Co. 
Osborn Co., The J. M. & L. A. 31 


P 
Parker-Kalon Corp. 
Peck, H. E. 
Peck, Stow & Wilcox Co. 
Pecora Paint Co. 
Peninsular Stove Co. 
Polk, R. L. 


Quaker Mfg. Co. 
Quick Meal Stove Co. 
Quincy Pattern Co. 


Robinson, 
Robinson Furnace Co.......- 4 
Rock Island Register Co....... 
Royal Ventilator Co. 
Rybolt Heater Co. ..........«++ 


Ss 
Sall Mountain Co. 
Schwab & Sons, 
Security Stove & Mfg. Co.... — 
Sheet Steel Trade Ex. Comm.. 11 
Special Chemicals Co. _ 
Standard Fdy. & Mfg. 
Standard Furn. & Supply Co.. 
Standard Ventilator Co........ 
Stearns Register Co. 
St. Louis Heating Co. 
St. Louis Tech. Inst. 
Sturtevant Co. 
Success Heater 


Mfg. Co.-.... 
Front Cover 


Taylor Co., ° 
Technical Products 
Tuttle & Bailey Mfg. Co...... 
Thatcher Co. 
Thomas & Armstrong Co...... 


U 
Unishear Co., The, 
Utica Heater Co. 


Inc. 


Vedder Pattern Works........ 9 
Viking Shear Co. 


eee nee eee 


Warm Air Furnace Fan Co.... 
Walworth Run Fay. Co....... 
Watermann-Waterbury Co.... 
Western Steel Products Co.... 
Wheeling Corr. Co. ........... 
Co., W. A... 
Whitney: Metal Tool Co..... o 
Williamson Heater Co. os 
Wise Furnace Co. ............ 


Ziener Aluminum Solder Co.... 
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Markets—Continued from page 34 


NETTING, POULTRY 


Galvanized before bt 5 5 
ME cccectovccbevedocces 7%-5% 
Galvanized after weaving. ssitste 


PASTE 

Asbestos Dry Paste: 
200-lb. barrel .........+.-- $16 00 
100-Ib. barrel .......+e- 8 75 
BO WE os aveeseae anh $ 50 
O00 BOE ons se amen 6 i 10 
SBR. BES sovccovvecsces 60 
2%-lb. cartons ......... 35 

PIPE 

Conductor 


Cor. Rd., Plain Rd. or Sq. 


“Interlock” Galvanized 


na | and nested in 


WE x3.4.0d66dbeede 75-2%% 
crated and not nested 
(all gauges) .......... 70-15% 
“‘Milcor” “Titlelock” Uniform 
Blue Stove 
28 age 6 inch U. C. 
BOE covctessovccecge 11 00 
23. gauge, é inch vw. Cc. 
MONTOE ic cccessesececes 12 00 
28 gauge, 7 inch U. C. 
——_r ares eocseces 14 00 
30 gauge, 6 inch U. C. 
DOE bce cccsterccasic 10 00 
30 gouge, inch U. C. 
ME: édhedeievetncens 10 50 
gauge, cm inch U. C 
ested ....-cuue eoccese 13 00 
T-Joint Made up 
6-inch, 28 ga......per 100 32 60 
Furnace Pipe 
Double Wall Pipe and 
Pipe Fittings .......... 40-10% 
Single Wall Pipe, Rou 
Iron Pipe Galvanized. 40-10% 
Galvanized and Black 
OOCMEED Rescue cesce wobses 40-10% 
Milcor Galvanized 
Pipe and Fittings........ 40-10% 
Lead 
am. 300. Te. - + «scams ence o® $12 60 
STOVE 
Wr't Steel, str’t or bent, 
aenenninie ti ealinhinnine r 7 $0 76 
Nickel Plated, coli” —y 4 
odes edb ckes ++e+--per doz. 1 10 
POKERS, FURNACE 
Each Me doc cepbecevese $0 60 
. PULLEYS 
Furnace Tackle....per doz. be 60 
per gross 6 00 
Furnace canew (encased) 
er oP oese+-per doz. 76 
Ventilating Register 
POF STOGD occcvdscccccsece’ OS 
Small, per pair.......... 30 
Large, per pair.......... 50 
PUTTY 
Commercial Putty, 100-Ib. 
BMS iccceadee Seb eb ed edeies $3 40 
QUADRANTS 
Malleable Iron Damper...... 10% 
REDUCERS—Oval Stove Pipe 
Per doz. 
7—6, 1 doz. In carton........ $2 00 
BASEBOARD REGISTERS 
Excelsior ..... pececes evbdenees 50% 
FLOOR REGISTERS AND 
Cast Iron ....... qeedwcooe 20% 
Steel and Semi-S egeepes 40 
In S than 50... cece cee 33% 
G aveven anieter sos 
Im lots less than 50........ -- 33% 
Adjustable Ceiling 
Ventilators .....6.ceeeeeess 410% 


Register Faces—Cast and Steel 
Jogounes, Bronzed and 
ated, 4x6 to i4xl4 .... 


In lots less than 50....... + + IIUI 
rge Register Faces—Cast, 
14x14 to 38x42 porsccgcses ob 


Tanta 40 39x42 ness .88 
in lots less then 50... 80% 
RIDGE ROLL 


Bn ow'ermesessccces bs. 10-5% 
Galv., Plain Ridge Roll, 


crat 75-10% 
Globe Finials for Ridge Roll. .50% 


ROOFING 
Per Square 
Best grade, slate surf. prep’d $2 30 
Best talc surfaced....... eee 2 65 
Medium tale surfaced........ 2 00 
Light talc surfaced........ 1 20 
Red Rosin Sheeting, per ton 57 00 
SCREWS 
Sheet Metal 
No. 17, %4x%, per gross...$0 62 
No. 10, %x3/16, per gross 63 
No. 14, %x%, per gross... 89 
TINNERS’ & 
MACHINISTS 
WH cc cc ccc cccccccces $22 00 
Lennox Throatiess 
BN WO. we cocveciedbscweoets 35% 
Shear blades ............. 10% 
(f. o. b. Marshalltown, Iowa.) 
SHOES 
Milcor 
Galv. 28 Gauge, Plain or 
corg. round flat crimp...60% 
26 gauge round fit crimp. .45@ 
24 gauge round flat crimp. .15% 


Clover Leaf ..........40 & 10% 
National ..........-+..40 & 10% 
GEE abc cpcitocsthuas oseeee SOG 


SEE ac kccvcds sncgebedscccccn 


SQUARES 


(Add for bluing, $3 per doz. net.) 


er a he bdapde's Net 
Try and Bevel................Net 


Try and Mitre................Net 


BREED cabedcececce per dos. $6 00 
Winterbottom’s ............10% 


-Net 


STOPPERS, FLUE 


Plain annealed .wire, No. 8 
per 100 Ibs. 


Galvanized barb wae 
100 Ibs. 


Wire -w_wt*yy painted, 


12-mesh, per 100 aq. - 1 75 
Cattle Wire—galvanized 

catch weight spool, per 

ROO. GE -c cede cdvences. «+++ 8 86 
Galvanized Hog Wire, 80 rod 

spool, per spool ...... avee 334 


Galvanized plain wire, No. 9, 


per 100 Ibs. ......... evvcce 60 
Stove Pipe, per stome........ 1 10 
WRINGERS 
No, 790, Guarantee per doz. $65 00 
No. 770, Bicycle perdoz. 62 60 
No, 670, Domestic perdoz. 48 50 
No. 110, Brighton perdoz. 43 60 
No. 760, Guarantee per dos. 55 60 
No. 740, Bicycle per dos. 52 56 
No. 22, Pioneer per doz. 29 06 
No. 2, Superb per doz. 29 00 
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A restful night on Lake Erie 


on one of the great ships of the C & B Line 
makes a pleasant break in your journey. 
A good bed in a clean, cool stateroom, 
a long, sound sleep and an appetizing 
breakfast in the morning. 

Steamers 
“SEEANDBEE” — “CITY OF ERIE” — “CITY OF BUFFALO” 


Daily May Ist to November 14th 
Eastern Standard Time 


Leave Cleveland—9:00 P. M. Leave Bu%alo— 9:00 P. M. 
Arrive Buffalo— *7:00 A. M. Arrive Cleveland *7:00 A. M. 


*Steamer “CITY OF BUFFALO” arrives 7:30 A. M. 
Connections for Niagara Falls, Eastern and Cana- 
dian points. Ask your ticket agent or tourist agency 
for tickets via C & B Line. ‘New Tourist Automo- 
bile Rate $7.50 and up. 

Send for free sectional puzzle chart of the Great 
Ship ‘‘SEEANDBEE” and 32-page booklet. 


The Cleveland and Buffalo Transit Co. 
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Since 1841 


Since 1841 in our manufacture of 
the Coes Knife-Handle Screw 
Wrench and from the time the Coes 
Steel-Handle Screw Wrench was 
first placed on the market, we have 
always adhered to a firmly fixed 
policy. 

Our policy is never to use materials 
or employ methods that would add 
to the cost of the 


COES 
WRENCH 


unless we could positively show 
where it would add to the quality of 
the finished product. 

We are still making and shipping 
“The sim wrenches in the plainest 
packages,"’ so that every Jobber and 
Dealer can unhesitatingly offer the 
most wrench value for the price. 

Sizes: 6 to 21 inches. Any Jobbe1 
will supply you. 


COES WRENCH COMPANY 


ESTABLISHED 1841 IN 


eeeeeeeeee 























HOTEL 


FORT SHELBY Detroit 


Lafayette Boulevard at First Street 


OU’LL enjoy the Fort Shelby’s hospitality, its complete comfort, its con- 
venience of location—less than 5 minutes’ walk from wholesale, retail, finan- 


cial and theatrical centers. 
vantages of Detroit’s only Servidor equipment. Famous restaurant and Coffee 


Shop. Moderate charges. 


An especially pleasant room with private bab, $3.50 a 
day and up; rooms with running water and circulating 
ice water, $2.50 up. Fort Shelby Garage close by. 


W. G. McKay, Ass't Sec’y 


You'll appreciate the privacy and tip-saving ad- 


Seth E. Frymire, Manager 



































VIKING SHEAR 


Compound LEVER Handle—Removable Blades 


A child can work thern 


VIKING SHEAR CoO., Erie, P-. 



































Made of 
SaaS 
Copper Bearing 
Steel Cheaper 


CLARK-SMITH HARDWARE Co. 











Plecker’s Galvanized Eave Trough and Corrugated Expanding Conductors 


Costs no more 
Lasts I onger 
Therefore 


PEORIA, ILLINOIS 


Say you saw it in AMERICAN ARTISAN—Thank you! 
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Asbestos Paper. 
8all Mountain Co., Chicago, Ul. 


Asbestos ucts. 
Sall Mountain Co., Chicago, Ill. 


Bale Ties. 
American Steel & Wire Ge 
Chicago, Ill. 
Blowers. 
Sturtevant Co., B. F., Boston, Mass. 
itove. 


Bolts—8 
The Kirk-Latty Co., 
Cleveland, Ohio 


Brakes— 
Dreis & Krump Mfg. 


Chicagg, Ill. 

Brakes—Corn 

Dreis & Krump Mfg. Co. 
Chicago, til. 


Brass and Copper 
Copper & Brass Research As- 
sociation, New York 
& Co, C. G 


Pittsburgh, Pa. 
Merchant & Evans C 
Philsdelphia, Pa. 


re 
Osborn Co., The J. M. 
Cleveland, ASnte 


.  -y. 2 
Fanner Mfg. Co., Cleveland, Ohio 


Cellings— Metal. 
Friedley-Voshardt Co., cm m. 
icago, 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 
Wheeling Corrugating Co. 
Wheeling, Ww. Va. 


Chaplets. 

Co., Cleveland, Ohio 
Chain—Sash. 

Parker-Kalon Corp., 

New York, N. Y. 


Fanner Mfg. 


Chim 
Standard Ventilates Ge” 
Lewisburg, Pa. 


Cleaners—Furnace. 
Sturtevant, Boston, Mass. 


Christmas Cards. 
Friedman & Peck, Chicago, III. 


Sunét. 


Boston, Mass. 





CL 
Sturtevant, 


Hussey & Co., C. G 
Pittsburgh, Pa. 


Cornices. 
Friedley-Voshardt Co., 


cago, Ill. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Cut-Offs—Rain Water. 


Milwaukee Corrugating Co., bad 
Milwaukee, Wis. 
Dampers 


S. M. Howes Co., 
Charlestown, Masa. 


Dam 
8. M. Howes ce, yes 
Charlestown, Mass. 


Diffuser—Alir Duct. 
Aecolus-Dickinson Co., 
Chicago, Ii. 


Doors—™M wets. 
David Lupton’s Sons C 
Philadelphia, Pa. 


Eaves Trough. 
ne 7 Philadel hia, Pa. 
Co. phia, 
Philadelphia, Pa. 


Clark-Smith Hardware Co., 


Tl. 
Lupton’s Sons Co. —— 
Bhitaden; hia, Pa. 
Milwaukee Corrugating 
Milwaukee, Wis. 
New Jersey Zinc Sales Co., The, 
New York, N. Y. 
Wheeling esate | Co., 
Wheell 


ng, W. Va. 
Elbows and 
American Rolling pet Co., 
Middletown, Ohio 
Dieckmann Co., Ferdinand, 
Cincinnati, Ohio 


Double-Duty Mfg. Co., 
spey Ii. 
Lupton’s Sons Co., Davi 
Pailadelphia, Pa. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Enamel 
Lalance & Grosjean Mfg. Co., 
Chicago, Til. 


Wood Faces—Cold Air. 
American Wood Register Co., 
Plymouth, Ind. 
Eaglesfield Ventilator Co., 
Indianapolis, Ind. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Fences. 
American Steel & Wire Co., 
Chicago, Ill. 


Flue Thimbles. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Furnace C t—Asbest 
Connors Paint Mfg. Co., Wm., 

Troy, N. Y. 
Milwaukee Corrugating Co. 


Milwaukee, Wis. 
Pecora Paint Co., 
Philadelphia, Pa. 
Sall Mountain Co., Chicago, Ill. 


Furnace Cement—Liquid. 
Technical Products Co., 
Pittsburgh, Pa. 





Furnace Cleaners. 
Sturtevant Co., B. F., Boston, Mass. 


Furnace Fans. 
Sturtevant Co., B. F., Boston, Mass. 
Warm Air Furnace Fan Co., The, 

Cleveland, Ohio 
or 
- Furnace Rings. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 
Walworth Run Fdy. Co. 
Cleveland, Ohio 


Fa ‘Warm Air. 
American Furnace Co., 
St. Louis, Mo. 
American Foundry & Furnace 
Co. Bloomington, Il. 
Brillion Iron Works, 
Brillion, Wis. 
Chicago Furnace Supply y Co., 
hicago, Ill. 
Excelsior Steel Furnace Co., 
Chicago, Ill. 
Floral City Heater £. 
Mich. 


__ 
Forest City Fdy. aon 
Clevelnna, “Ohio 
Gray & Dudley Co., 


Nashville, Tenn. 
Hall-Neal Furnace Co., 
Indiana olis, Ind. 


Henry Furnace & Fdy 
Cleveland. Ohio 
Hess-Snyder Co., Massillon, Ohio 


Homer Furnace 7" 
Coldwater, Mich. 
International Heater * 


Utica, N. Y. 

Kruse Co., Indianapolis, Ind. 
Lamneck Co., . me 

Columbus, Ohio 


Langenberg Mfg. Co., 


St. Louis, Mo. 
Lennox Furnace Co. 
Marshalitown, Ia.; Syracuse, N. Y. 
Liberty Foundry 

st. * Louis, Mo. 
Marshalltown Heater Co., 

Marshalitown, Iowa 

May- Fiebeger Furnace 
‘Newark, Ohio 


C) 
Peoria, Ill. 
Monitor Furnace Co., 
Cincinnati, Ohio 
Mt. Vernon Furnace & Mfg. Co., 
t. Vereen, Ti. 


Meyer Furnace Co. 


Mueller Furnace Co., L. J., 
Milwaukee, Wis. 
Oakland Foundry 


o., 
Belleville, Il. 
Peninsular Stove Co., 


, Detroit, Mich. 
Quaker Mfg. Co., Chicago, Il. 
Robinson Furnace Co., 
Chicago, Ii. 
Robingon Furnace Co., intend ons 
a ae Heater Co., ‘Ashiand, Shis 
b & Sons Co., re. 


Milwaukee, 

Security Stove & Mfg. Co., 
Kansas City, 

Standard Foundry & Mfg. Co., 


Standard Furnace & Supply Co., 


Omaha, Neb. 
St. Louis Heating Co., 
St. Louis, Mo. 


Success Heater Mfg. Co., 
Des Moines, Iowa 
Thomas & Armstrong Co., 


London, Qhio 
Thatcher Co., Chicago, Ill. 
Utica Heater Co., Utica, N. Y. 
Waterman-Waterbury > 
Minneapolis, Minn. 
Western Steeel Products Co., 


Duluth, Minn. 
Wise Furnace Co., Akron, Ohio 
Williamson Heater Co., 
Cincinnati, Ohio 


Metal. 
ting Co., 
ilwaukee, 


Milwaukee Corru 
Wis. 


Glass—Wire. 
David Lupton’s Sons Co 


Philadelphia, Pa. 


Grilles. 
Diamond Mfg. Co., Wyoming, Pa. 

Hart & Cooley Co., 
New Britain, Conn. 
Independent Register & Mfg. Co., 
Cleveland, Ohio 

Tuttle & Bailey Mfg. Co. 

Chicago, Til. 


Handles—Boller. 
Berger Bros. Co., 
Philadelphia, Pa. 


Hangers—Eaves Trough. 
Berger Co., L. D., 
Philadelphia, Pa. 


Milwaukee emis Co., 
ilwaukee, Wis. 


Hea 
Gray & Dudley Co., 


Nashville, Tenn. 
Mueller Furnace Co., a 
Milwaukee, Wis. 


Peninsular Stove Co., 
Detroit, Mich. 
Waterman-Waterbury Co., 
Minneapolis, Minn. 


Heaters—School 
Floral City Heater Co., 
Monroe, Mich. 


e 
Peoria, Ill. 
Standard Furnace & Supply Co., 
Omaha, Neb. 

Waterman-Waterbury Co., 
Minneapolis, Minn. 


Meyer Furnace Co., 


Hooks—Conductor. 
Berger Co., L. D.. 
Philadelphia, Pa, 
otels 


He 
Fort Shelby Hotel, 
Detroit, Mich. 


bs | 
Robinson Furnace Co., 
Chicago, Ill. 


Jobbers—Hardware. 
Clark-Smith Hardware Co., 
Peoria, Tih. 


Kitchen Utensils. 


Lalance & Grosjean Mfg. Co., 
Chicago, Ill. 
Tath—Expanded Metal. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 
Machines—Crimping. 
Bertsch & Co., 
Cambridge City, Ind. 
Machinery—Culvert. 
Bertsch & Co., 
Cambridge City, Ind. 
Bertsch & Co., 
Cambridge +. ~ Ind. 
Chicago Elbow Machine Co 
Oak orat® Ti. 


Dreis & Krump Mfg. Co., 
Ch 


Tm. 

Marshalltown Mfg. Co., 
ei a Oe Iowa 
Osborn Co., The J. > 


eland, Ohio 
Mailing Lists 
R. L. Polk Co., Detroit, Mich. 


Peck, Stow & Wilcox Co., 
Southington, me 
OUnishear Co. =. New York, N. ¥. 
Whitney Mfg io We ee 
Rockford, tm 
Whitney Metal Tool Co., 
Rockford, batt 


Metals—Perforated. 
Diamond Mts. Co., Wyoming, Pa 
Harrington King Perforating 
Co., Chicago, Ill 


Miters. 
Friedley-Voshardt Co., 
Chicago, 
Milwaukee Corrugating Co., 
Milwaukee, 


Il 
Wis 


Miters—Eaves Trough. 


David Lupton’s Sons Co. 
Philadelphia, Pa. 
Milwaukee Cosvquans 


lwaukee, Wis 
Nalle—Slating. 
Hussey & Co., C. G., 
Pittsburgh, Pa 
Nails—Wire. 
American Steel & Wire Co., 
Chicago, Il 
Oil Burners. 
Security Stove & Mfg. Co., 
Kansas City, Mo 


Chicago, Ill 


Ornaments—Sheet Metal. 
Friedley-Voshardt Co., 


Chicago, I. 
Gerock Bros. Mfg. P 
Louis, Mo. 
Milwaukee ae Co., 
Mi lwaukee, Wis. 
Paint. 
Connors Paint Mfg. Co., Wm., 
Troy, N. ¥ 


Pecora Paint Co., 
Philadelphia, Pa. 


Patterns—Furnace & Stove. 
Cleveland Castings Pattern Co 
Cleveland, Ohio 
mey Pattern Co., Quincy, Ill. 
edder Pattern Works, 


Troy, N. Y. 
Pipe and Fittings— 
Chicago Furnace *Enica 
hicago, Ii. 


Dunning, Inc., E. 
Milwaukee, Wis 
Excelsior Stee) Furnace Co., 
aie . Th 


Hemry Furnace & Fay. 
Cleveland, Ohio 
Lamneck Co., W. 


Columbus, Ohio 
Meyer & Bro. “>., F., Peoria, Ii 
Milwaukee Corragating Co., 


Milwaukee, Wis. 
Mueller Furnace Co. Jee 
Miiwaaties, Wis. 
Osborn Co., The J. M. & L. A., 
Cleveland, Ohio 
Robinson Furnace Co., _ 


icago, 
Standard Furnace & Supply Co., 
Omaha, Neb 


and Fittings—Stove. 
Buceinier Steel Furnace Co., 


Chicago, 

Meyer & Bro. Co., F., Peoria, I 
Milwaukee Corrugating Co., 

Milwaukee, Wis. 


= 


Berger Bros. Co., 
Philadelphia, Pa. 
Clark-Smith Hdw. Co., Peoria, Ill. 
Dieckmann Co., Ferdinand, 

Cincinnati, Ohio 
Friedley-Voshardt ney oak 

cago, Ti 

Hussey & Co., C. G., 

Pittsburgh, Pa. 
Lupton’s Sons Co., 


Philadel hia, Pa. 
Milwaukee Corruga ne Ge. 


eeilenuke, Wis. 
New Jersey Zinc Sales Co., Th 
New York, N. ¥. 
Wheeling Corrugating Co., 
, WwW. Va. 
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Books to read Now! 


89 Figures— 
Cloth, $3.00 





Designing 
Heating and Ventilating 
Systems 


Charles A. Fuller 
Consulting Engineer 


HIS new edition, treats the practical application of 

engineering rules and formulas in every day use, in 
laying out steam, hot water, furnace and ventilating 
equipment for buildings of all kinds, presented in a 
simple manner. 

This book explains the heat unit, foot pound and simi- 
lar measures in such a way that the less technical mind 
can readily understand and apply them. 

It also explains in detail exactly the same methods that 
the leading engineers use in determining the sizes and 
proportions of equipment in every day work. The quick- 
est and easiest methods of determining the proper amount 
of radiator surface for a room or building of any size 
are described. 

Plumbing and Heating Contractors will find it an in- 
valuable reference book. Every phase of Heating and 
Ventilating treated is developed along the lines of the 
most recent practice. 





258 Pages, 
6x9 ins, 


77 Figures— 
Cloth, $3.00 


Furnace Heating 


By 
William G. Snow 
Member: American Society of Mechanical Engineers; American 
Society of Heating and Ventilating Engineers 

TS practical book deals with the different types of 

furnaces, their design, construction and proper in- 
stallation, including warm air, combination heating sys- 
tems, also covering the main features of the one pipe 
or pipeless furnace. 

The author explains in simple English practical infor- 
mation on heating and ventilation of school and public 
buildings, churches, stores, etc. He also covers the 
setting up of furnaces, and describes all types of furnace 


AMERICAN ARTISAN 
620 S. Michigan Ave., Chicago, III. 
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Memorial Monuments 


Write for Prices and 
Illustrations 


Gerock Bros. Mfg. Co. 
Sheet wer? mapa 


an 
STATUARY 
1252 So. Vandeventer Ave’ 
St. Louis, Mo., U. S. A. 















Metal Shingles—Both Painted 
and Galvanized 


CoRR Painted Shingles come 
painted red or green. 

Our galvanized shingles come hand 
dipped; also stamped trom sheets already 
galvanized. 

All Cortright Shingles are made in four 
well designed patterns, and are shown 
in our booklet “Concerning that Roof.” 
Glad to send a copy. 











COR 





No. 7 Ball Bearing Punch 





Capacity, %4-inch through %-inch. 














Weight 6% Ibs. 
SS UY ee 3% inches 
Length over all 18 inches 
Height of Gap %-inch 





Tool shipped complete with 3 sets of Punches and Dies, 
5/32-inch, 7/32-inch, 9/32-inch, 
Write for Prices 


93 Fortes WH METAL TOOL CO. $98 Forbes 
Street ROCKFORD, ILLINOIS Street 


electrical, rope, barbed, 
plain, nails (bright and 
coated), tacks, spikes, 
bale-ties, hoops, springs, 


netting, wire fences, steel 
posts, steel gates, trolley wire, rail bonds, flat 
wire—cold rolled strip steel, piano wire, round 
and odd-shaped wire, screw stock, concrete re- 
inforcement. Aerial Tramways. 
Illustrated Books describing uses, Free 


American Steel & Wire 














San Francisco Los Angeles Portland Seattle 














Chicago pee LS ie Boston C 
Denver Birmingham Dallas 
U. 8S. STEEL PRODUCTS CO.: ompany 








When writing mention AMERICAN ARTISAN—Thank you! 
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Poste—Steel Fence. 
American Steel & Wire Co., 


Chicago, IIL 


Punches. 
Bertsch & Co. 
Cambridge City, Ind. 
Parker-Kalon Corp., 
New York, N. Y. 
Peck, Stow & Wilcox Co., 


Southington, 
Whitney Mfg. 


Co., W. A. 
Rockford, IL 

Whitney Metal Tool Co., 
Rockford, Ii. 


Conn. 


Puanches—Combination Bench and 
Hand. 


Parker-Kalon Corp., 
New York, N. Y. 
Whitney Metal Tool Co., 


Rockford, IL 
Whitney Mfg. Co., W. A., 
Rockford, Til. 
Punches—Hand. 
Whitney Metal Tool Co., 
Ry Pegg Rg Ii. 
Whitney Mfg. Co., W. 
Rockford, Til. 
Putty—Stove. 
Connors Paint Mfg. Co., Wm., 
Troy, N. Y. 


Pecora Paint Co. 
Philadelphia, Pa. 


Quadrants—Damper. 


Parker-Kalon Corp., 
New York, N. y. 


Ranges—Combination Gas & Coal. 
Quick Meal Stove Co., 


t. Louis, Mo. 
Thatcher Co., Newark, N. J. 


Ranges—Gas. 
Quick .Meal Stove Co., 
St. Louis, Mo. 
& Dudley Co. 


Gray ’ 
Nashville, 


Tenn. 


Registers—-Warm Air. 
American Wood Register Co., 
Plymouth, Ind. 
Chicago Furnace Supply Co., 
Chicago, Il. 
Eaglesfield Ventilator Co., 
Indianapolis, Ind. 
Excelsior Steel nn Glens 


icago, Ul. 
Hart & Cooley Co 
New Britain, Conn. 
Henry Furnace & Fdy. Co., 
Cleveland, Ohio 


Independent Register & Mfg. Co., 
Cleveland, Ohio 

Lamneck & Co., . B., 
Columbus, Ohio 


Meyer & Bro. Co., F., Peoria, Ill. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 
Mueller Furnace Co., J., 
Milwaukee, Wis. 
Robinson Furnace Co., 
Chicago, Ill. 
Rock Island Register Co., 
Rock Isiand Ii. 
Standard Furnace & Supply Co., 
Omaha, Neb. 
Stearns Register Co., 
Detroit, Mich. 
Tuttle & Bailey Mfg. 


Co. 
Chicago, I. 

Walworth Run Fdy. Co., 
Cleveland, Qhio 


Registers—W ood. 
American Wood Register Co., 
Plymouth, Ind. 
Chicago Furnace been 0., 
hicago, Ill. 
Eaglesfield Ventilator Co., 
Indianapolis, Ind. 


Repairs—Stove and Furnace. 
Hessler Co., H. E., 
Syracuse, N. Y. 
Northwestern Stove Repair Co., 
Chicago, IIL 


American Rolling Mill Co., 
Middletown, Ohio 
David Lupton’s Sons Co., 
Philad adeiphie, Pa. 


Milwaukee a 
Fe we. 


Rivets—Stove. 
The Kirk-Latty Co., 
Cleveland, Ohio 
Roasters. 
Lelance & Grosjean Mfg. Co. 
Chicago,” 
Rods—Stove. 


The Kirk-Latty Co. 
Cleveland, Ohlo 


Rollse—Forming. 


Bertsch & Co., 
Cambridge City, Ind. 


Til. 


Roofing Cement. 


Connors Paint Mfg. Co., Wm., 
Troy, N. Y. 
Pecora Paint Co., 
Philadelphia, Pa. 
Roof—Flashing. 


Hessler Co., H. B., Syracuse, N.Y. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Roofing—Iron and Steel. 
American Roofing Mill Co., 
Middletown, Ohio 
Cortright Metal Roofing Co., 
Philadelphia, Pa. 
Friedley-Voshardt Co., 
Chicago, Ill. 
Granite City Steel Works, 
Granite City, Ill. 
Inland Steel Co., ee, Ill. 
Merchant & Evans Co., 
Philadelphia, Pa. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 
National Enameling and Stamping 
Co. Granite City, Ill. 
Osborn Co., The J. M. & L. 
Cleveland, Ohio 


Wheeling Corrugating Co., 
Wheeling, Ww. Va. 


Roofing—Tin. 


Taylor Co., N. & G., 
Philadelphia, Pa. 
Wheeling Corrugating Co., 
Wheeling, W. Va. 
Roofing—Zinc. 
New Jersey Zinc Sales Co., The, 
New York, N. Y. 


Rubbish Burners. 
Hart & Cooley Co., 
» > Britain, Conn. 


Sal—Ammoniac. 
Special ‘chemicals Co., 
Waukegan, Il. 


Schools -Sheet Metal Pattern 
St. Louls Technical Institute, 
St. Louis, Mo. 


Screws—Sheet Metal. 
Parker-Kalon Cup. 
ew Yerk, N. Y. 


Screens—Perforated Metal. 
Harrington & King Perforating 
Co., Chicago 


and Power. 
Co. 


Shears—Hand 
Double-Duty Mfg. 


Marshalltown she. 
Marshalltown, Iowa 
Peck, Stow & Wilcox Co., 
Southington, Conn. 
Unishear Co., The, New York 
Viking Shear Co., Brie, Pa. 


Sheets—Black and Galvanized. 
American Rolling Mill Co., 
Middletown, Ohio 
Davis Co., Inc., C. 8., Chicago, IIL 
Granite City Steel Works, 
Granite City, Il. 
Inland Steel Co., Chicago, Ill. 
Merchant & Evans Co., 
Philadeiphia, Pa. 
Milwaukee Corrugating Co., 
Milwaukee, _ 
Hyeont Enameling and Stampi 
Granite city. Tit 
Osborn Co., The J. M. & lL. 
Cleveland, *Snio 
Taylor Co., N. & G., 
Philadelphia, Pa. 
Wheeling Corrugating Co., 
Wheeling, W. Va. 


Sheetse—Iron. 
American Rolling Mill Co., 
iddletown, Ohio 
Merchant & Evans 


Philadelphia, Pa. 


“Aurora, Il. 


Sheets—Tin. 
Davis Co., Inc., C. S., Chicago, Ill. 
Granite City Steel Works, 
Granite ‘City, Il. 
Merchant & Evans Co., 
Philadelphia, Pa. 
National Enameling and Stamping 
o., Granite City, IIL 
Taylor Co., N. & G., 
Philadelphia, Pa. 


Sheets—Zinc. 
New Jersey Zinc Sales Co., The, 
New York, N. Y¥. 
Shingles and Tiles—Metal. 
Cortright Metal Roofing Co. 
Philadelphia, Pa. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 
Wheeling Corrugating Co., 
Wheeling, W. Va. 


Shingles—Asphalt. 
Sall Mountain Co., Chicago, Il. 


Shingles—Zinc. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Sifters—Ash. 
Diener Mfg. Co., G. W., 
Chicago, Ill. 


Sky Lights. 
David Lupton’s Sons Co. 


Philadelphia, Pa. 
Milwaukee Corrugating 
Milwaukee, Wis. 


Sni 
Peck, Stow & Wilcox Co., 
Southington, Conn. 


Solder. 
Chicago Solder Co., Chicago, Ill. 
Double-Duty Elbow Co., 
Aurora, Ill. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Solder-Aluminum 
Ziener Aluminum Solder Co., 
Rockford, Ill 
Soldering Furnaces. 
Bernz Co., Otto, Newark, N. J. 
Burgess Soldering Furnace Co., 
Columbus, Ohio 


Clayton & Lambert Mfg. Co., 
Setrolt. Mich. 
Diener Mfg. Co., G. 
ba Ti. 


Double Blast Mfg. Co., 
North Chicago, Il. 

Quick Meal Stove Co., 
St. Louis, Mo. 


Soldering Supplies. 
Double-Duty Elbow Co., Aurora, Ill. 
Special Chemicals Co., 


Waukegan, Il. 
Specialties— ware. 
Diener Mfg. Co., G. 
Chicago, Th. 
Hessler Co., H. B., Syracuse, N. ¥. 


Stare—Hard Iron Cleaning. 
Fanner Mfg. Co., Cleveland, Ohio 


Statuary 
Friedley-Voshardt Co., 


Chicago, Ill. 
Gerock Bros. Mfg. Co., 
St. Louis, Mo. 


Stam pings— Metal. 
American Tube & Stamping Co., 
Bridgeport, Conn. 
Dunning, Inc., EB. C., 
Milwaukee, Wis. 
Stearns Register Co., 
Detroit, Mich. 
Stove Pipe Reducers. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Stoves—Camp. 
Quick Meal Stove Co., 
St. Louis, Mo. 


Stoves—Gasoline and Oil. 
Quick Meal Stove op 
St. Louis, Mo. 


Stoves and Ranges. 
Gray & Dudley Co. a 
ashville, Tenn. 


Oakland Foundry "Go, 
Belleville, Il. 

Peninsular Stove Co., 
Detroit, Mich. 

Quick Meal Stove Co., 


St. Louis, Mo. 
Thatcher Co., Newark, N. J. 
Tacks, Spikes. 
American Steel ire Co., 
Chicago. 


Tile 
Pecora Paint Co., 
Philadelphia, Pa. 


Bernz Co., Otte, 


Tinplate. 

Davis Co., Inc., C. 8., Chicago, Ill. 
Granite City Steel Works, 

Granite City, Ill. 
Milwaukee Corrugating Co., 

Milwaukee, Wis. 
National Enameling and Stamping 

Co., Granite one. Ti. 

Osborn Co., The J. M. & L. 

‘“eveland, *Gnio 
Taylor Co., N. & G., 

Philadelphia, Pa. 


Tin—Perforated. 
Harrington & King Perforating 
Co., Chicago, Ill. 


Tools—Tinsmith's. 
Bertsch & Co., 
Cambridge City, Ind 
Chicago Elbow Machine Co., 
Oak Park, Ill 
Double-Duty Mfg. Co., 
Aurora, fil. 


Dreis & Krump Mfg. Co., 

Chicago, Ill 
Marshalitown Mfg. Co., 

Marshalitown, Iowa 

Osborn Co., The J. M. & 
Cleveland, Ohio. 

Peck, Stow & Wilcox Co., 
Southington, Conn. 
Unishear Co., The, New Yerk, N. Y. 
Viking Shear Co., Erie, Pa. 

Whitney Mfg. Co., W. A., 
Rockford, Tl. 

Whitney Metal Tool Co., 
Rockford, Ti. 


Torches. 
Newark, N. J. 
Burgess Soldering Furnace Co., 
Columbus, Ohio 
Clayton & Lambert Mfg. Co., 
Detroit, Mich. 
Diener Mfg. Co., G. W., 
Chicago, Ti. 
Double Blast Mfg. Co., 
North Chicago, Ti. 
Quick Meal Stove Co., 
st. Louis, Mo. 


Trade Extension. 
Copper & Brass Research As- 
sociatio New York, N. Y. 
Sheet St i Trade Extension 
Committee, Pittsburgh, Pa. 


Transit 
Cleveland & Buffalo Sie hranat © Co., 
Cleveland, Ohio 


mings—Stove. 
Co., Cleveland, Ohio. 


Ventilators. 
Arex Company, Chicago, Ill. 
Aeolus Dickinson Co., Chicago, Ill. 


ger Bros. Co., 
Philadelphia, Pa 
Friedley-Voshardt Co., 
Chicago, Ii. 
David Lupton’s Sons Co 
Phitadeiphia, Pa. 


Kernchen Co., cago, Ill. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 
Royal Ventilator Co. 
Philadelphia, Pa. 
Standard Ventilator Co., 


Lewisburg, Pa. 
Sturtevant Co., Boston, Mass. 


Trim 
Fanner Mfg. 


Ventilators—Ceiling. 
Baglesfield Ventilator Co., 
Indianapolis, Ind. 
Hart & Cooley Co., 
New Britain, Conn. 
Henry Furnace & Fdy. 
Cleveland, ee 
Independent Register & Mfg. 
Cleveland. Ohio 
Tuttle & Bailey Mfg. Co., 
New York 
Sturtevant Co., B. F., Boston, Mass. 


Windows—Steel. 
David Lupton’s Sons Co., 


Philadelphia, Pa. 


Wire—Electrical. 
American Steel & Wire Co., 
Chicago, 


a’ hrs oo, 


American Pt & Wire Co 


Ti. 


American Pde 
‘io, Tn. 
.» TM. 


wi 
Coes Wrench Co., 
Worcester, Mass. 


Zine. 
Merchant & Evans Co., 
Philadeiphia, Pa. 


N ersey Zinc 
kate New York, N. ¥. 





When .writing mention AMERICAN ARTISAN—Thank you! 
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WANTS AND SALES 


Any yearly subscriber to 
AMERICAN ARTISAN may in- 
sert advertisements of not more than 
fifty words in our Want and Sales 
Columns WITHOUT CHARGE. 

Such advertisements, however, 
must be limited to help or situation 
wanted, tools or equipment for sale, 
to exchange or to buy, business for 
sale or location desired. 
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SITUATION WANTED 








For Sale—In Chicago, tin shop, general 
sheet metal, furnace and roofing. An es- 
ne a of years’ standing, 
fully ped. Ideal location, plenty of 
work a e year around. Will stand the 
cheaeat, invest ation. Poor health forces 
owner cell. Address X-37, care 
AMERICAN ARTISAN, 620 South Michi- 
gan Avenue, Chicago, Illinois. 12-3t 





For Sale — Sheet metal and machine 
shop located in central Iowa city of 17,000 
population. Stock and tools for less than 
half of invoice. Other business interests 
forces owner to sell. Address X-64, care 
AMERICAN ARTISAN, 620 South Michi- 
gan Avenue, Chicago, Illinois. 13-3t 


HELP WANTED 











BUSINESS CHANCES 


LIGHTNING RODS—Dealers who are 
selling Lightning Protection will make 
money by writi us for our latest er 
tory to Dealer ices. We au “overhead 
salesmen and save you over 
charges. Our Pure Copper ‘Cable is 
dorsed by the Mutual Insurance tons 

nies and hundreds of reliable dealers. 
rite today for sauapeee | ann Wes L. K. 
DIDDIE CO., Marshfield 








For Sale — Bargain. A tin and 
sheet metal, furnace, plumbing and ra- 
diator shop. Robinson brake, power em-— 
éry wheel, torch and test tank; a 
set of plumbing and tinner’s tools; good 
assortment of tinware and other salable 
oods. The place has grown so that I 

ven’t the capital to run it and key it 
up. You could not start a business like 
this for $1,000. Have new National cash 
register. First offer of $700 takes it. You 
can make that in one winter. Address 
Lee O. Bailey, Parkston, South mee = o 





For Sale—Sheet metal and furnace 
shop. Fully equipped. Established 28 
years. ‘Busy all year around. Do $10,000 
to $12,000 per year. Good location. I 
have accumulated a fortune and have 
reached the where I do not care for 
business. is a splendid chance for 
someone who understands the business. 
$2,000 takes it. ean furnish all the 
references required, banks or s uRRly 
houses. Address X-55, care AME 
ARTISAN, 620 ) South Michigan rater, 
Chicago, Illinois. 10-3t 





For Sale—Overstocked on brand new 
well-known high grade furnaces which 
I bought at an administrator’s sale. Will 
sell at the following ces, as long as 
a —_ These ces are about 35 
per below the manufacturer’s net 
price. oS 240, $75 each; No. .n $110 


each; No. 363,, 4 each; No. $70 
No. 372, $85 each; f. o s Shan 
‘cond, te diana. Write H. Maginot 


pense $8°Co., 174 Fayette Street, Hammond, 





For Sale—A _ first-class up-to-date, 
sheet metal and furnace business. Es- 
tablished nine years. utation. 
Excellent location. This business is 
completely equipped and stocked. A won- 
— ee, for the right party. A 

the year around. Sellin 
5 ~_, B~ . of ill health. Address X-6 
care AMERICAN ARTISAN, 620 South 
Michigan Avenue, Chicago, Illinois. 14-3t 





For Sale—Sheet metal business estab- 
lished 10 years in city of 40,000 near Chi- 
cago. Inventory value of stock and tools, 
$6,000, but can be bought at a very ta- 
vorable figure. Must sold at once. 
Act now. Address X-69, care AMERI- 
CAN ARTISAN, 62 pre noe Ave- 
nue, Chicago, Tilin 14-3t 


For Sale—Well established plumbing 
and tinning shop in good town of 1500. 
Large lot and building, well located, good 
equipment, plenty of work. Will sell real 
estate, stock and tools for $2,500. Good 
reason for sellin Address C. W. Filby, 
Jefferson, Ashta ula Co., Ohio. 12-3t. 


For Sale—Fully ped lumbing, 
heating and tin oo. “ease fer : 








——— — 
on account of husband’ will 
at a real bargain. sp Ra Mrs. bE . 
Schrader, Charles City, Iowa. 9-4t 





Wanted—A married man not over 45 
years of age with family, that would like 
steady in and outside work in a first 
class shop. Must be a good roofer and 
also well able to make and erect any 
style Skylight, Cornice, Ventilator or 
Blow Pipe job. Wages $6.50 per day of 
9 hours. Address P. O. Box 123, North 
Emporia, Va. 11-3t 





Wanted—Shop man for live hardware 
store; must have considerable sheet 
metal and furnace experience. Knowledge 
of windmill, pump and engine repairing 
desirable. A fine opportunity for right 
man. Illinois town of 4,000 in rich farm- 
ing district. Address X-63, care AMERI- 
CAN ARTISAN, 620 South Michigan Ave- 
nue, Chicago, IIl. 13-3t 





Wanted—At once, experienced tinner 
who can install furnaces, put up eave— 
trough and general repairing. Steady 
work. State wages wanted in first let- 
ter. Address Wendt & Teichler, 318-320 
River Street. Dundee, Illinois. (Located 
in the Fox River Valley.) 11-3t 





Wanted—At once, an all-around, first- 
class tinner and furnace man. Steady 
work at $35.00 a week. In a town of 
2.000 population in northern Illinois. Ad— 
dress X-66, care AMERICAN ARTISAN, 
620 South Michigan Avenue, Chicago, 
Illinois. 14-3t 





Wanted—At once, a man who can do 
furnace installing, eaves spouting, also 
plumbing. In town of %000. State ex- 
perience, age, married or single, and 
wages expected in your reply. Address 
A. C. Buzzard, Helly, Michigan. 12-3t 





Wanted—High class salesman and out- 
side foreman for roofing and sheet metal 
business in South; also two good sheet 
metal workers Address X-62, care 
AMERICAN ARTISAN, 620 South Michi- 
gan Avenue, Chicago, Minois. 13-3t 





Wanted — At once, experienced tinner 
who can install furnaces, put up eave 
trough and do general repairing in a col- 
lege town of 2,000 inhabitants. Steady 
job. State wages in replying. Curfman & 
Son, Tarkio, issouri. 13-3t 


Wanted—Good tinner for general a 
work. Capable of measuring up, making 
up and installing work. Address Ben 
Callahan, 200 North Adolph Ave., Akron, 
Ohio. 12-3t 


Wanted — At once. 
and sheet metal worker. State age and 
Wages wanted in first letter. Address 
c. F. Tolg & Son, 238 Broadway, Wau- 
kesha, Wisconsin. 13-3t 


Wanted—At once, experienved tinner 
and plumber; fifty cents per hour. Town 
of 2,000. Address Bridges and Bristow, 
Bedford, Towa. 14-3t 


SITUATION WANTED 


Siteasion, Wanted—Conscientious mar- 
ried man 35 years of age, with pleasing 
personality, desires a position as sales— 
man to represent a reliable company in 
Wisconsin. Have had 17 years’ experi- 
ence in manufacturing, installing and 
selling at wholesale and retail. Open for 
position after October 15th. Address 
X-68, care AMERICAN ARTISAN, 620 
South Michigan Avenue, Chicago, Ili- 
nois. 14-3t 








Furnace installer 




















~ Situation — Wanted— As traveling | sales- 
man for some good furnace company. 
Have had road experience; also have 
been in the installation game for a num- 
ber of years. Am a good estimator and 
can furnish good references. Will be 
ready Jan. 1, 1927, to start work, as I 
am now engaged until December. Address 
Leonard Snowden, 634 Beverly Ave., Ma- 
comb, Illinois. 13-3t 





Situation Wanted—By first-class 
plumber, hot water and steamfitter with 
full set of tools. A position where he 
can work himself into an interest in the 
business. Can estimate all of the above 
work. I would also consider running 
shop with commission basis. Address 
X-58, care AMERICAN ARTISAN, 620 
South Michigan Avenue, Chicago, IIli- 
nois. 11-3t 





Situation Wanted—By a sheet metal 
worker, who has 25 years’ experience. 
Non-union man, wishes to hear from a 
reliable concern, along the western coast 
states. Have handled in and outside 
work, pattern cutting and layout, general 
sheet metal work light and heavy. Ad- 
dress C. H., 433 Wall St., Los Angeles, 
California. 11-3t 





Situation Wanted—By married man, all 
round mechanic. Can figure and esti- 
mate work or sell, also keep books. Have 
had experience in hardware line. Would 
like working interest. Southern Michi- 
gan preferred. Address X-54, care 
AMERICAN ARTISAN, 620 South Michi- 
gan Avenue, Chicago, Lllinois. 10-3t 





Situation Wanted—By first-class tin- 
ner and furnace man in northern Iowa 
or southern Minnesota county seat. At 
liberty about November Ist. Could take 
over shop on wages and commission. Ad- 
dres3; X-67, care AMERICAN ARTISAN, 
620 South Michigan Avenue, Chicago, [Dli- 
nois. 14-3t 





Situation Wanted—By A-1 mechanic on 
sheet metal and furnace work. Can also 
do plumbing. Have had 16 years’ experi- 
ence. Can handle shop and sell. Nothing 
but a steady job considered. Also prefer 
southern Michigan. Address X-61, care 
AMERICAN ARTISAN, 620 South Michi- 
gan Avenue, Chicago, Illinois. 13-3t 





Situation Wanted—First class tinner, 
plumber and furnace man would prefer a 
hardware store. Can do anything that 
comes in any shop. Would like a year 
around position. State wages in first 
letter. Address Box 436, Mandan, North 
Dakota. 10-3t 





Situation Wanted—Young man learning 
trade would like to get in shop doin 
inside and outside work year around. 
Address X-57, care AMERICAN ARTI- 
SAN, 620 South Michigan Avenue, Chi- 
cago, Illinois. 11-3t 





Situation Wanted—By first-class sheet 
metal worker, tinner and plumber, warm 
air furnace installer and hot water heat- 
ing. Address X-60, care AMERICAN 
ARTISAN. 620 South Michigan Avenue, 
Chicago, Illinois. 13-3t 





Situation Wanted—Plumber and steam- 
fitter, exclusively, wants steady work. 
married. Will go anywhere. Address 
John L. Cornford, General Delivery, oc 
videre, Illinois. 


TINNERS’ TOOLS 


For Sale—1l Brake, 1 tecntee “Shear 
Mandrel, 1 Roll, 1 Groover, 1 Pipe Fold- 
er, 1 Crimper, 1 Wiring Machine, 1 Fur- 
nace Bench Plate and Stakes, 1 Beading 
Machine, 2 Turning Machines, 1 Burrin 
Machine, 1 No. hitney Punch. Wi 
sell one or all. Write for gorge on what 
you want. Address Jaco Reimer, 
Meade, Kansas. 11-3t 


For Sale—One Dreis & Krump Chicago 
steel brake No. 163, power drive, six foot 
twelve gauge, heavy duty, same as new, 
only used one hour in experimental work 
and is in perfect condition. Accept $300 
cath for prompt sale. F. o. b. Camden, 
Indiana. A. B. Cripe. 13-3t 

















I am in the market for a 10 foot brake. 
What have you to offer? When writing 
mention price. E. Gissinger, Wauwa- 


tosa, Wisconsin. 11-3t 
Say you saw it in AMERICAN ARTISAN—Thank you! 
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SPECIAL NOTICES 








The Ventilation Handbook, by Charles 
L. Hubbard. A practical book designed 
to cover the principles and practice of 
ventilation as applied to furnace heating; 
ducts, flues and dampers for gravity 
heating; fans and fan work for ventila- 
tion and hot blast heating by means of a 
comprehensive series of questions, an- 
swers and very plain descriptions easy to 
understand. Price $2.00. Order from 
Book Dept., AMERICAN ARTISAN, 620 
South Michigan Avenue, Chicago, Illinois. 


Sheet Metal Duct Construction, by 
Neubecker—A treaties on the construction 
and erection of heating and ventilating 
ducts, including the cutting and forming 
of the metal, the laying out of the elbows, 
etc. A practical expert wrote this k 
and you'll find that it covers the subject 
thoroughly. By William Neubecker. Bound 
in cloth, 194 pages, 217 illustrations. Size 
5%x8% inches. Price $2.00. Order from 
Book pt., ERICAN ARTISAN, 620 
South Michigan Avenue, Chicago, Illinois. 

Exhaust and Blow Piping, by Hayes— 
Exhaust and Blow Piping has h an 
unusually big demand. A fresh supply is 
now off the press and is in our hands for 
immediate delivery. It has an invaluable 
treaties on the planning, cost, estimation 
and installation of fan piping in all its 
branches giving all necessary guidance 
in fan work blower and separator con- 
struction. 159 pages, 5x8. 651 res. 


m Book ept., 
AMERICAN ARTISAN, 620 South Michi- 
gan Avenue, Chicago, Ilinois. 


Kinks and Labor Savings Methods for 
Sheet Metal Workers, Vols. 1 and 2—Vol- 
ume I. There are hundreds of ideas and 
expedients, all contributed by sheet metal 
workers throughout the country, illus— 
trated by cuts and original drawings. 
Cloth bound. Size 4%x7 inches. Price 
$1.00. Volume II written in same popular 
style as Volume IL Places at your dis- 
posal a comprehensive collection of in- 
genious ways of executing many practical 
tasks in much more simple way than if 
done in the regulation manner. Also 
contains special articles on Automobile 
Repairing; gives a very practical series 
of illustrated directions on erecting met»* 
ceilngs with ten guide rules which will 
gave time, trouble and expensive mistakes. 
Price $1.00. Order from Book Dept., 
AMERICAN ARTISAN, 620 South Mich- 
igan Avenue, Chicago, Illinois. 


SPECIAL NOTICES 


The Rate for Special Notices 
— displayed want ads — 
$3.00 per inch per insertion. 


PATENTS 


HUBERT E. PECK 
Patent Attorney 
Barrister Bidg.. WASHINGTON, D. C. 


WANTED 


We need three or four more 
practical furnace installers in our 
Retail Department at Syracuse. 
We want men competent to in- 
stall warm air heating plants in 
a workmanlike manner. Steady 
employment to those who can 
make good on the job. Write or 
wire the Lennox Furnace Com- 
pany, Syracuse, New York. 5-14 


CLEAN LIVING ROOMS 


When sections of WARM AIR FURNACES 
are double-sealed with INSA-LUTE (liquid 
porcelain). Painting it over leaky places 
makes old furnaces clean as new. Elimi- 
nates resetting of furnace. Order 8-lb. (half 
gallon) can at $2.00—if unsatisfactory—you 
need not pay for it. If your jobber cannot 
supply you—order direct. 

Technical Products Co. Pittsburgh, Pa. 





























FURNACE EXECUTIVE AND 
PRODUCER 


An old established firm in the heat- 
ing and plumbing business, with ample 
financial resources in middle western 
city of 150,000 population, has oppor- 
tunity for experienced furnace man 
capable of taking complete charge of 
furnace operation. Must be able to 
show a record of producing business. 
Drawing account per cent on sales and 
bonus on net profit: Address L-82, care 
AMERICAN ARTISAN, 620 South 


Michigan Avenue, Chicago, Illinois. 
14-1t. 





SITUATION WANTED 


Young man with 17 years experience 
in the manufacturing wholesale and 
retail sales of furnaces, desires posi- 
tion with a reliable furnace company. 
Address L-80, care AMERICAN AR- 
TISAN, 620 South Michigan Avenue, 
Chicago, Illinois. 12-1t. 








FURNACE 
MANUFACTURERS! 


Situation wanted by a real furnace 
man who knows the furnace manu- 
facturing business from A to Z. Have 
worked on both sides of the counter 
in the furnace business—inside, direct- 
ing the policies of the company, and 
outside, doing bare-handed selling. 

I want to get back into the furnace 
and know that I can produce real busi- 
ness for a manufacturer of a good 
furnace. 


Let me hear from you. Address 


L-78, care AMERICAN ARTISAN, 
620 South Michigan Avenue, Chicago, 
Illinois. 10-4t 


60 pages of vital business facts and 
figures. Who, where and how many 
your prospects are. 

8,000 lines of business covered. Com- 
piled by the Largest Directory Publish- 
ers in the world, thru information ob- 
tained actual door-to-door 


FOR SALE 


Old established business, Hartford, Con- 
necticut, specializing in Blower Systems, 
Ventilating Systems, general Sheet Metai 
Work. Full equipment of power and hand 
machines and tools, benches, manufactured 
stock, present and prospective contracts at 
one-quarter actual value. Very unusual op- 
portunity. P. O. Drawer 2120, Hartford, 
Conn. 12-3t 


SITUATION WANTED 


Experienced road man would like to 
line up with a good house selling fur- 
naces, stoves or heavy hardware. Ad- 
dress L-81, care AMERICAN ARTI- 
SAN, 620 South Michigan Avenue, 
Chicago, Illinois. 13-3t 


FURNACE SALESMEN 


Experienced retail furnace salesmen 
and furnace installers; splendid propo- 
sition for resourceful, energetic men 
of good character and habits; excel- 
lent opportunity to get established in 
business with a specialty that insures 
attractive profits; young men, finan- 
cially responsible preferred,  al- 
though good moral risks will be in- 
terviewed; only those with successful 
records need apply. Address L-79, 
care AMERICAN ARTISAN, 620 
South Michigan Avenue, Chicago, 
Illinois. 11-3t 











Manufacturers 
of 
Warm Air Heaters 























Say you saw it in AMERICAN ARTISAN—Thank you! 
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Depend on MILCOR%> for Elbows 


F it’s an elbow, Milcor has it, and you will find it’s made better! You owe 

it to yourself to to find out what Milcor is offering in quality and service. 
When you are acquainted with the complete Milcor Line, you are sure to 
appreciate its many advantages So will your trade! 


Here is a simplified line. You can render better service, give your Trade 
higher quality and more practical equipment, carry less stock, and make 
more money by concentrating on Milcor Conductor Pipe Elbows, Furnace 
Pipe Elbows and Stove Pipe Elbows. 


What makes the Milcor Line better? Three factors — Ist, New equipment 
in an ideal Plant, built especially for this purpose; 2nd, The best raw 
materials available, uniform quality assured by our enormous volume; 
3rd, Long experience and the best of skilled labor. Add to these advantages 
the best service ever developed in this line — no wonder it pays Dealers to 
concentrate on the Milcor Line. Insist on Milcor once—then you will always! 


The various types of Milcor Elbows are made from Tin, Uniform Blue Steel, Galv. Steel, Steel 
Galv. after formation, ‘‘Coppered Metal’’, Zinc, Copper or Rust-resisting ARMCO Ingot Iron. 
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Mitwauxezt CorruGcatinc Company, Milwaukee. Wis 
CHICAGO, ILL. : KANSAS CITY, MO. LA CROSSE. WIS. 


ELBOWS 











